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EDITORIAL COMMENT. 


The selection of Washington as the 
next place of meeting of the Na- 
tional Wholesale Druggists’ Asso- 
ciation, which has just been an- 
nounced, will assure a large attendance. The meeting is to 
convene on October 8, and Washington in the autumn holds 
many charms for the discriminating visitor. Apart, however, 
from the charms of locality the national capital as a place 
of meeting will have a strong appeal for many of the older 
members of the association, who will recall with pleasurable 
memories the last occasion on which they met there. Those 


THE N. W. D. A. TO 
MEET IN WASHINGTON. 


were the halcyon days of the association before the vexed ques- 
tion of cut rates had interjected the element of discord which 
has of recent years disrupted the friendly relations between the 
three branches of the trade—the days of William A. Gellatly, 
Daniel Stewart, Peter Van Schaack and Christian F. G. Meyer, 
not to mention many others who are still to be found active 
and influential in the ranks of the association. 


The intelligence of the sudden death 
of Luther F. Stevens, which occurred 
at his home in Brooklyn on Friday, 
December 1, will come as a shock to many of his professional 
associates in the Kings County Pharmaceutical Society. The 
deceased was one of the old school of pharmacists, who was 
thoroughly versed in the technics of pharmacy, being an adept 
manipulator, skillful in the formulation of galenical compounds 
and able to describe the results of his work in an interesting 
manner. Filled with the pride of his calling, he was jealous 
to resent any attempt to discredit or cast odium upon it, and 
a few years ago, when he was more active in association work, 
he could always be depended upon to champion the cause of the 
retailer. With all his ardor and enthusiasm for the best in- 
terests of his profession, he was withal a man of judgment and 
discretion who could preserve the amenities. He was reserved 
and somewhat taciturn in his manner, but beneath an exterior 
which betokened these qualities he yet preserved a mild and 
gentle spirit, and those who enjoyed the intimacy of his per- 
sonal acquaintance will best bear testimony to this. Peace to 
his ashes! 


LUTHER F. STEVENS. 





We print elsewhere an account 
of a meeting of the Proprietary 
Association of America, which 
was held last week in this city. 
The resolutions adopted by that association condemning the 
sale of alcoholic beverages under the guise of proprietary medi- 
cines is an important step toward the rehabilitation of the as- 
sociation in the public esteem, and the support offered to legis- 
lation restricting the sale of narcotics is even more important. 
The warning to the members of the association to be more 
guarded in their published claims, is unfortunately not so valu- 
able now as it would have been a year or even six months ago. 
The attacks on proprietary medicines, which have furnished 
such delectably sensational reading in the Ladies’ Home Jour- 
nal, Collier’s and similar journals, have already warned pro- 
prietors that they will be held responsible for their published 
utterances. These sensational attacks have grown in virulence 
and volume, so that now even the most valuable and de- 
serving of the household remedies are made to suffer for the 
sins of the humbugs which have brought the whole patent medi- 
cine business under the lash of public discipline. There is a 
legitimate place for the tried popular household remedies and 
this place will be retained by those which have real merit and 
whose merits are sanely and conservatively set before the 
people. .The association is to be congratulated upon the wis- 
dom of the counselors who have brought about this specific and 
satisfactory declaration of principles. 


RESOLUTIONS OF THE 
PROPRIETARY ASSOCIATION. 





It is unfortunate at this particular 
time, when the Direct Contract Serial 
Numbering Plan is in a fair way to 
succeed better than any other plan yet 
tried in this city that any differences should arise between re- 
tailers and jobbers. Developments at last Monday’s meeting 
of the General Committee of the Metropolitan Association 
of Retail Druggists leave no doubt of the fact that there is 


A TIME TO 
SUSPEND JUDGMENT. 
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considerable dissatisfaction among the members of that organ- 
ization over the recent action of jobbers in the matter of dis- 
counts to their customers. As told in our news columns, the 
wholesalers are being severely censured for the policy they are 
pursuing, and the matter has been referred by the M. A. R. D. 
Committee to the Executive Committee of the N. A. R. D. Con- 
servative M. A. R. D. authorities declare that the situation 
is serious, and that the fate of the local branch of the N. A. R. 
D. rests largely with the National Executive Committee. Mean- 
while retail interests here should not take snap judgment or 
act hastily. They should have confidence in the Executive 
Committee in charge of the M. A. R. D.’s affairs, and may rest 
assured that their interests will be faithfully protected in any 
event. There is no reason why they should lose faith in the 
Direct Contract Plan. They have had ample proof that that 
plan can be and is being enforced, and that the proprietors 
who have adopted that plan are sincere. There is reason to 
believe that the present difficulties will be amicably adjusted 
and that the splendid work so far accomplished in Greater New 
York will not have been in vain. 


Preparations Pharmacopoeial and Otherwise. 

Lest it should appear that our reference in a preceding 
issue to the opinion given by the attorney of the Western 
Branch of the New York State Board of Pharmacy was in the 
nature of a justification of those pharmacists or druggists who 
fail to maintain the standards of strength and purity set by 
the United States Pharmacopeia, we deem it advisable to en- 
large upon what was said there anent the sale of prepara- 
tions of the druggist’s own manufacture which are repre- 
sented by preparations of a similar character in the United 
States Pharmacopeia. When a preparation or substance that 
is official in the Pharmacopeia is asked for, without any quali- 
fying adjective, the druggist is morally and legally obliged to 
supply the article demanded of the pharmacopeial strength 
and purity. It is only on the rarest occasions that the neces- 
sity for supplying extra-pharmacopeial preparations will arise, 
and that pharmacist who keeps only one line of preparations 
that are official in the Pharmacopeia will never find himself 
the subject of investigation by any board of pharmacy in 
respect to the strength or quality of the preparations he sells 
or dispenses. 

There are isolated cases in which it is necessary to sup- 
ply varying strengths of pharmacopeial articles, but such 
preparations should never be sold unless on the specific de- 
mand of the consumer. In the vicinity of race tracks, for in- 
stance, there is usually a demand for different strengths of 
tincture of iodine, and the pharmacist who is asked for quar- 
ter or half strength iodine, or a tincture of iodine of double 
strength is legitimately within his rights in selling such prep- 
arations; but the pharmacist who, on being asked for tinct- 
ure of iodine, spirit of camphor, camphorated oil, etc., de- 
mands of the customer which strength or kind of prepara- 
tion he wants, lays himself open to the charge of violating 
the law by so doing and supplying a weaker preparation than 
the standard. 

We had thought that our position in this matter was per- 
fectly understood, but it appears that some of our readers 
have chosen to interpret our remarks on a A Queer Obiter 
Dictum in the preceding issue as a justification for those phar- 
macists who are so careless of their professional honor as to 
compound different strengths of pharmacopeial preparations 
for the sake of a little extra gain. When preparations of 
the Pharmacopeia are called for by their ordinary names, 
without qualification or a previous understanding with the sel- 
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ler, none but pharmacopeial preparations should be dispensed 
and the pharmacist who does otherwise is clearly open to the 
charge of selling adulterated or sophisticated goods. 


The Effect of the Loder Verdict. 

It is almost too soon after the rendition of the verdict in 
the Loder suit to fully determine the scope and effect of the 
decision which has been reached. Furthermore, a lively hope is 
felt by all three branches of the drug trade that the verdict 
rendered by the jury will not be upheld. We publish in another 
column the main points of Judge Holland’s charge to the jury 
in the case and also print several notes concerning the effect 
of the decision on the matter of supplies for cutters. The in- 
structions by Judge Holland to the jury laid down very clearly 
the fact that each proprietor has an unqualified right to name 
a minimum price upon any goods of his make, to designate 
certain agents to whom alone his goods can be sold, and to re- 
strict the resale of his goods to persons designated by him. His 
right is conceded to refuse to sell his goods to any individual 
with or without reason, or from mere caprice. The learned 
Judge, however, rules that this action must be taken individu- 
ally and not as a result of concerted action with others. He 
further states that the proprietor may not place an individual 
on the cutter’s list and thus prevent him from purchasing 
goods from other wholesalers or proprietors, nor is the pro- 
prietor permitted to refuse to sell his goods as a result of an 
infringement of a schedule of prices established by a con- 
sensus of opinion of local druggists. 

In reviewing the case the Judge denies point No. 1 made 
by the attorneys for defense, which point practically covers 
the operations of the tripartite plan as defined by the reso- 
lutions adopted by the National Wholesale Druggists’ Asso- 
ciation in 1901, and specifically limits the operations of the 
tripartite plan in such a way as to make it classically value- 
less. The Direct Contract Serial Numbering Plan seems not 
to have been subjected to review at all, except in so far as its 
terms are covered in the reference to the relations between 
individual proprietors and their agents, which is mentioned in 
the preceding paragraph of this note. Each proprietor, the 
Judge holds, has a right to exact a contract from each indi- 
vidual buyer and to publish a list of wholesale and retail dis- 
tributors and to remove any name from that list for a vio- 
tion of his own contracts. But under the interpretation put. 
on this by the Judge, no proprietor would have any right to 
remove a name from his own list because the individual in 
question had failed to live up to the contract with some other 
proprietor. This would make the direct contract plan difficult 
of enforcement, though the general principle upon which the 
plan is based is recognized by the Judge as being sound. While 
the ultimate effects of this suit can of course not be determined 
until the results of the appeal are known, the moral effect: of 
the verdict is a severe blow to the hopes of the retail tfade. 


Cresol, U. S. P. 


Referring to the inquiry of H. T. Eberle, Watertown, Wis., 
published in the AmMErican Druecist for November 27, as to 
whether Cresol, U. 8S. P., was commercially obtainable, Schering 
& Glatz, of New York, advise us that their trikresol complies 
with the requirements for cresol of the Pharmacopeia. 
Trikresol, the firm says, has been marketed by the Schering 
Chemical Works, Berlin, for many years and was adopted by 
the United States Army after the favorable report of the late 
Major Walter Reed. 
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(Written for the American Druggist.) 
EXTRACT OF MALT, UNITED STATES PHARMACOPOEIA. 
By E. C. Woopcock, Pu.G., 
Brooklyn, N. Y. 


Ectractum Malti of the eighth decennial revision of the 
United States Pharmacopeia, like Rip Van Winkle, has slept 
for twenty years, and is, as our friend Rip found himself, 
rather antique. What advancement has been made in this 
preparation since it was last official in the Pharmacopeia of 
1880? None whatever! The formula and process are prac- 
tically the same. In fact, the product is still in the slough 
of thick honey. The pharmacopeeia directs it to be evaporated 
to the consistency of thick honey, ignores the existence of de- 
grees in specific gravity as obtained by the use of a hydrometer, 
a Westphal balance or any other scientific instrument for the 
measurement of weight. 

What is this pharmacopeial standard, “thick honey?” 
The pharmacopeia gives us a definite standard for honey— 
i. e., honey should have a specific gravity of 1.37, but I am un- 
able to find any information relative to “thick honey.” The 
only conclusion is that thick honey should have a_ higher 
specific gravity than 1.37; it might be as heavy as lead, but 
that does not apparently matter. In any case, what has 
honey to do with malt extract? Why should malt extract be 
evaporated to the consistency of honey? Is it to make it 
more palatable or to render it more elegant in appearance? 
Is it easier to administer it in this form in exact doses? Try a 
spoonful of it. You have to almost chew it out of the spoon, 
and at the end you do not get much more than half the 
dose (not to mention the tanglefoot appearance of the bottle’s 
neck). Should a physician prescribe Hatractum Malti as a 
vehicle and incorporate in it his active ingredients? What 
dose would the patient receive? Who can tell? 

Extractum Malti of the present pharmacopeeia is certainly 
twenty years behind the times. Twenty years ago it was 
deemed necessary to evaporate the malt extract to a thick 
consistency in order to increase its diastatic strength, and 
yet, as far as diastase was concerned, there was none pres- 
ent, for the prolonged application ‘of heat necessary, unless 
earefully conducted in vacuum pans of the most improved 
type, will destroy rather than preserve the diastase. And 
diastase is not even mentioned in connection with the official 
extract of malt, though it is the most important constituent and 
one whose power is easily estimated. 
of malt differs in its diastatic strength, there should be an offi- 
cial standard for it, if we ever expect to have any uniformity 
in the product as obtained from different sources. 

Now it is possible to make a malt extract with a goodly 
proportion of diastase and yet produce a preparation of 
elegant appearance, which can be filtered bright from the in- 
soluble particles of the malt, which must necessarily be present 
in the crude extract. Such an extract would have the con- 
sistency, not of thick honey, but of a thin syrup; or, to speak 
more accurately, a preparation with a specific gravity of, say, 
1.28, and standardized to contain enough diastase to produce by 
its action on starch paste six times its weight of maltose, or 
more if necessary. 

The medical profession, the public and pharmacists as well 
would, I am sure, have preferred a preparation such as this 
in preference to the extract of malt of the latest pharma- 
copeeia. 


Solurol.—Solurol is a solvent for uric acid which has re- 
cently been introduced. According to the Répertoire de phar- 
macie (November 10, 1905), solurol is a nucleitinic-phosphoric 
acid or thyminic acid, which is the result of the decomposition 
of neucleinic acid. It occurs as a yellowish brown amor- 
phous powder, devoid of taste, soluble in water, with an acid 
reaction, and without any odor. It is said to dissolve its 
own weight of uric acid at 20 degrees C., and a still larger 
amount at body temperature. The dose is stated as 0.25 Gm., 
repeated several times daily. 


As almost every batch - 
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LAC AND SHELLAC. 


“A Stick of Sealing Wax.” 





At a meeting of the Pharmaceutical Society of Great Brit- 
ain, held Tuesday, November 7, Sir George Watt, who is an 
honorary member of the society, communicated a paper on the 
history and production of shellac which was received with un- 
usual marks of appreciation. He submitted a large number of 
lac decorated ornaments and utensils from India which proved 
an interesting feature of his address. Our contemporary, the 
Chemist and Druggist, gives a very readable account of the 
lecture, from which we abstract the following: 

Holding up a stick of red sealing wax, Sir George com- 
menced his lecture by saying that that was his prosaic text 
—what it is made of, how it is prepared in India, and what is 
done with it in that great country. Shellac is its chief com- 
ponent. Glancing at its history we find that the word “lac,” 
now used to designate 10,000, as in a lac of rupees, appears 
to have its origin in the swarming of lac insects, which natu- 
rally suggests multitude. Originally, therefore, the word “lac” 
was the specific name of an animal resin of very ancient utility. 
It appears not to have been known to the Greeks, for their 
lacca was a red dye wood or kermes. Sir George dwelt much 
upon the historical aspect of the matter, mentioning that Garci, 
a Portuguese of the sixteenth century, was the first to accu- 
rately describe the preparation of lac resin, and his descrip- 
tion was so good that it would stand for how the process is 
carried out at the present day. Even at that time the prod- 
uct was adulterated with common resin. The article was ex- 
ported from Pegu to Sumatra and thence to Europe, so for 
many years it was not considered to be of Indian origin. For 
centuries it has been used in India for the preparation of var- 
nish and polish, being colored as desired, and used as paint, oil 
paints being of comparatively recent introduction. The East 
India Company did a large export trade in lac resin, in round 
golden yellow cakes about 8 inches in diameter and 2 inches 
thick, which were really the residues from the manufacture 
of shellac. The center of export then was Agra, now Calcutta 
and Mirzapore are the seat of the trade. 

NATURE OF THE SECRETION. 

The secretion which the lac insect produces on tree twigs 
consists of a dye and a resin. It was formerly worked solely 
for the dye, soldiers’ coats being dyed with it, but the indus- 
try in this respect was practically killed by the introduction of 
cochineal. In this connection Sir George mentioned that in 
Warren Hastings’ time an attempt was made to cultivate 
cochineal in India, and that noted statesman was one of those 
who started a plantation. The decline of the lac dye industry 
gave an impetus to the manufacture of lac resin, previously a 
mere by-product. The introduction of synthetic dyes killed 
lac dye. The first mention of shellac was by James Kerr in 
the “ Philosophical Transactions ” for 1718. . 

THE ORIGIN OF LAC. 

Sir George Watt proceeded to speak about the lac insect. 
Twice a year it swarms, and the larve settling on the twigs of 
trees puncture the bark, and the incrustation begins to form. 
In this process the larvee lose legs and head, the thorax and 
abdomen become a globular body round which is the in- 
crustation of lac. By and by an insect male, with a pair of 
large wings, escapes, seeks the females, fertilizes them, and 
dies. The females grow to a comparatively large size, giv- 
ing birth each to a thousand young, die, and their body 
forms the pupa. It is this that is full of the lac coloring 
matter, which is really the food of the young. As the dye is 
now useless, Sir George suggests that the lac should be col- 
lected before the swarming, when the percentage of dye is at 
its lowest, and later he mentioned that there is a white or 
albino variety of the insect to whose propagation greater atten- 
tion might be given, as it would produce an almost colorless 
resin. The insects are cultivated. The farmers do this by 
taking an incrusted twig of an infected tree and placing it 
just before the swarming on one which is not infected and the 
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Swarm settles on it. Fifty or sixty kinds of trees grow lac and 
the quality varies with the tree. An insect which grows on 
one tree may not thrive on another species. Besides it has 
recently been discovered that there are many species of insects, 
but this subject has not been worked out, and Sir George em- 
phasized the fact by stating that he had tried to get a specimen 
of the insect at the British Museum, but they have none. 
THE PRODUCTION OF LAC. 

The lac is removed from the twigs by placing them in a 
trough of water in which the workers tramp with their feet, 
when the woody matter floats, the dye is dissolved by the water 
and the resin keeps at the bottom. The latter, collected and 
dried, is seedlac. The dye (or lake) is no longer a commercial 
product and the last shipment to London was thrown into the 
Thames as worthless. Proceeding Sir George described the 
process of bleaching and purification. It is exposed to the air, 
and if this does not take out as much color as desired it is 
treated with sodium carbonate, alum or borax, the last being 
the favorite. Sir George thinks there is room for chemical 
investigation here. Next it is dried, melted and mixed with a 
certain proportion of common resin from Canada. In every 
factory he has visited he found that powdered orpiment is 
added to give opacity and color to the shellac, but not to 
garnet lac or button lac. The mixed resin is then put into a 
30 to 40 feet long bag (like a stocking bandage) and carried 
by two men before a charcoal fire, one man twisting it one 
way and the other in the opposite direction. The resin thus 
drops out as it melts, and is returned to the bag. Sir George 
thinks that this dropping of buttons on the wet stone floor 
has some beneficial effect on the resin. When the stuff is 
sufliciently treated in this manner a piece of it in a hot molten 
state is spread with a palm leaf over a surface, then (it is hot 
enough to burn an ordinary individual) a man takes hold 
of it with his teeth at the top, with the toes of both feet at 
the bottom, and with the hands at each side, and stretches 
himself out, thus forming a big sheet of the resin, which thus 
becomes shellac. 


THE LAC ART OF ORNAMENTATION, 


The graphic manner in which Sir George described this 
method brought him a brisk round of applause. Then he took 
his audience into entirely new territory when he told them how 
the lac art of ornamentation is done. Absolutely pure shellac 
is the basis of the coloring. It is melted and pulled out as 
cobblers make their resin and confectioners their crisp, white, 
sweet cakes, coloring being added in the process. Sulphur 
makes makes yellow, sulphur and indigo green, lac dye crimson, 
and so on. Some colors are first mixed with oil, others with 
water, both furnishing distinct sets. The finished material is 
formed into blades about 9 inches long and 1% inches wide. 
These and the turner’s wheel, with appropriate carving, pro- 
duce the finely ornamented Indian work which is so great a 
mystery to most people, but to those who heard Sir George 
Watt describe it it is ridiculously simple. The way that the 
oil colors and water colors are used alternately to produce 
different ornaments also turned out to be utilization of elemen- 
tary knowledge. Lastly, Sir George dealt with the trade in 
shellac, showing how values fluctuate, to the great sorrow of 
the shellac makers. Of late years the export trade has changed, 
Continental ports and the United States being the most impor- 
tant consumers. “All the rubbish comes to England, and the 
best goes to America,” were his concluding words, and although 
he had spoken for an hour and a quarter the interest never 
flagged. 

THE COMMERCIAL GRADES OF LAC AND THEIR VALUATION. 

At the same meeting John C. Umney, of London, reviewed 
the grades of lac met with in London commerce, indicating 
their relative values and the methods of determining their 
purity, degree of admixture, etc. Mr. Umney’s paper is printed 
in full in the Pharmaceutical Journal, as follows: 

The interesting history of shellac has been traced through 
various ages and its source, collection and manipulation de- 
scribed by Sir George Watt, and I therefore do not propose to 
do more than review the grades of lac met with in London com- 
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merce, indicating their relative values and the methods of de- 
termining their purity, degree of admixture, etc. Nearly the 
whole of the shellac of commerce may be said to be manufac- 
tured principally by hand in the neighborhood of Mirzapore 
and Calcutta, though certain shellacs—principally adulterated 
are machine made in this country, and also on the Continent ; 
indeed, this adulteration had become at the end of last year 
(1904), when prices were 50 per cent. higher than at present, 
practically a fine art. 

I have placed upon the table samples of the principal grades 
of lac, as met with in commerce, with brief descriptions, but 
fully explained in the paper of Sir G. Watt. I have placed 
against these the proportionate values at the present time, 
taking as 100 the Consols of the shellac market, viz., T. N. 
brand. These ratios in price are not, of course, constant, but 
they are those existing to-day and are approximately those 
which are maintained, influenced, of course, to some extent by 
special circumstances. 





No. 1. Inferior seed lac—this type is used in the making of the 
so-called inferior button lac. Relative value to T. N. at 100, 80 shil- 
jings on spot. 

No. 2. Good seed lac, which is the crushed and washed lac. Rela- 
tive value to T. N. at 100, 115 shillings. 

No. 3. The stick jac shown is that known commercially as free 
from stick and dust. It is exported very largely to the Continent for 
the dye, as it is more useful than that prepared from the seed lac. 
Relative value to T. N. at 100, 70 shillings on spot. 

No. 4. Button lac, known in India as ‘ Bagoo”’ tongue lac. Rela- 
tive value to T, N. at 100, 98 shillings on spot. 

No. 5. Button lac—impure and somewhat out of condition. Would 
appear to have suffered largely from heat. Relative value to T. N. at 
100, 96 shiliings on spot. 

No. 6. Standard T, N. This is practically the Consols of the shellac 
market, and upon this guide all speculation takes place, and upon the 
price of this the majority may be said to depend. Relative value to 
T. N. at 100, 100 shillings on spot. 

No. 7. This is a specially selected so-called T, N. shellac, prepared 
for the market by Messrs. Ralli Bros., which is much esteemed also in 
America, and as a rule sold at about 2 to 3 per cent. above the price 
of the ordinary T. N. Relative value to T. N. at 100, 102 shillings on 
spot. 

No. 8. Another type of the very finest native lac made, which is 
principally exported to America, but small quantities are used in the 
United Kingdom and on the Continent. Relative value to T. N. at 100, 
117 shillings on spot. 

No. 9. Of European manufacture—stated to be as fine as any lac 
that is produced, and of this particular brand practically the whole 
production goes to America. (The sample shown, however, is some 
years old, and may not represent the best bulk of to-day of the same 
manufacture.) Relative value to T. N. at 100, 120 shillings on spot. 

No. 10. Very finest native lac. A very large price is paid for this 
lac. It is the kind very largely used in France, and I understand the 
favorite mark in America. The principal importers tell me it is toc 
dear for the London market—a curious reflection. Relative value to 
T. N. at 100, 120 shillings on spot. 

No. 11. Machine-made garnet shellac. Garnet shellac is sold at the 
present time practically with the guarantee of admixture of a quantity 
not exceeding 10 per cent. of resin. Relative value to T. N. at 100, 
95 shillings on spot. 


It has been stated that an experienced dealer will recognize 
the odor of resin in shellac by breaking it in the palm of the 
hand. I am scarcely able to confirm this myself, but I do 
notice that there is a far brighter fracture in the case of resin- 
sophisticated samples than in natural shellacs. This fracture’ 
dulls as éxposure to the air is lengthened. 

It is not necessary in a paper of this kind to deal with the 
recorded observations on the subject of the chemistry of shel- 
lac, except as they may bear on the analytical processes for 
determination of purity. Suffice it to say that the recent re- 
searches of Tsehirch are most complete, and one cannot do 
better than refer to his elaborate publications on the subject. 
The principal constituents as at present known may be sum- 
marized as under: 

Wax. about 6 per cent. 

Laccin (pigment), present in varying proportions up to 6 per cent. 

Laccinic acid, a body closely allied to the coloring matter of 
ag matter, from 70 to 85 per cent., consisting of 65 per cent. 
about insoluble in ether, probably a resinotannol] ester of aleuritic acid, 


and 35 per cent. soluble in ether, including a yellow coloring matter 
ealled erythrolaccin, 


It has been generally stated that many of the dull yellow- 
ish livery shellacs contain orpiment. I am barely able to con- 
firm this, though in samples marked respectively 6 and 10 
it is present to the extent of about 20 parts per million. It 
must not be forgotten that in any of the iodine absorption proc- 
esses utilized for analytical purposes the presence or absence 
of orpiment must be in the first instance determined, and if an 
appreciable quantity be present an allowance must be made. 

The examination of shellac for sophistication, especially in 
times of scarcity and speculation, as we have recently experi- 
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enced,- is a subject deserving attention, and as now almost all 
market sales are made upon actual analysis (either as indi- 
cating purity or definite percentage of adulterant), the object 
of securing uniformity in the methods used by analysts engaged 
in the work is of paramount importance. Mr. E. J. Parry has 
published during the last few years several articles dealing 
with the analysis of shellac, giving the principal characters 
of a very large number of samples that he has examined. 

Having also had the opportunity of examining a consider- 
able number of samples, I think the results may be of interest 
and are certainly of confirmatory value. 


QUALITATIVE DETECTION OF RESIN. 

For detection of common resin in shellac several reactions 
have been suggested, the most useful being that known as the 
Storch Morawske test, and will reveal the presence of resin 
down to about 7 per cent. This test depends on the fact that 
resin dissolved in acetic anhydride gives a fugitive blue or 
violet color on addition of a drop of strong sulphuric acid. But 
for the presence of smaller quantities than this the test that 
has been found most satisfactory is an ingenious modification 
of the acetate of copper test as suggested by Parry. This con- 
sists of dissolving the sample in alcohol, pouring the solution 
into water, collecting and drying the powder on filter paper, 
and then rubbing it with petroleum ether. The filtered liquid, 
shaken with a small quantity of water containing a trace of 
copper acetate, will show in the petroleum ether layer an em- 
erald green color if resin be present, but in its absence no color- 
ation whatevc~. 

Some workers have suggested the utilization of specific 
gravity as a means of determination of purity, and even a 
rough indiation of the amount of resin present, shellac sinking 
and resin floating in a liquid of 1.08 to 1.09 specific gravity. I 
have found, however, that this is not possible, as the specific 
gravity of the two resins is variable and too close to be of 
actual value. 

The solubility of shellac in various solvents has been sug- 
gested as a means of determination of purity. The only sol- 
vent, according to my observations, that is of any service is 
petroleum ether, which should not dissolve more than 5 to 6 
per cent., and this of course forms a very rough means of dif- 
ferentiation between common resin and shellac. It is obvious, 
however, that varying proportions present in a mixture of the 
two substances would affect the solubility by the one carrying 
the other into solution. 

I have made a great number of determinations of the acid 
and ester values of shellac, and it would appear from these 
results that, working upon pure shellac, the ester numbers are 
from 155 to 175, that for resin being usually about 5, while 
the average acid number for pure shellac I find to be about 60, 
and that for resin is rarely less than 160. In my experience 
these figures cannot be utilized alone for the calculation of the 
proportion of sophistication present, but taking them together 
with the iodine number a useful confirmation may be obtained. 
The average figures for shellac and resin respectively may 
be taken as: 


Acid. Ester. 
INE 845 ana cea 6 lebih Oy aie PRUE as, cee ee 60 160 
UNL ONG oul alo 5:5 Tek Nib 2:8 Weide ARN RUSS 0s ANG TAS ATER 165 5 


A great number of experiments have been made in order 
to determine the relative reliability and comparative constancy 
of the processes suggested for the determination of iodine num- 
bers. Parry’s idodine values were obtained by using Hubl’s 
solution and allowing absorption for 18 hours, while Lang- 
muir’s results (see Journ. Soc. Chem. Ind., January 16, 1905) 
were obtained by using Wij’s solution, which gives considerably 
higher figures. I had expected that an advantage might rest 
with the latter, as owing to the greater rapidity of absorption 
(one hour being sufficient) it would probably make it a more 
convenient method of testing than the Hubl method. From 
comparative experiments made with the use of these two solu- 
tions, and also the Hanus solution, on many substances, it 
would appear that there is very little difference in the figures 
indicated in the cases of fixed oils, but in the case of resins 
generally and shellac and the numbers vary considerably. 

I find that the most constant figures have unquestionably 
been those furnished by the Hub! method. 
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As the result of these analyses I would submit that the 
figure of 10 as a standard iodine value upon which the calcula- 
tion for resin percentage should be based is a very fair one. It 
certainly is not an exacting requirement and the average iodine 
absorption figure of resin may be taken as 125. Utilizing the 
Hub! method, it is interesting to record how the iodine number 
of the samples of which descriptions have been given accord 
with knowledge of their composition, and also their market 
valuation. 





A WRINKLE IN THE MANUFACTURE OF SYRUP OF 
LICORICE.’ 


By Lreonarp A. SELTZER. 


Syrup of licorice is a syrup that is constantly prescribed. 
and is, moreover, a preparation of great importance, for aside 
from its therapeutic properties it heads the list of all the prep- 
arations we have for disguising the bitter or saline taste in 
medicine. Unfortunately the National Formulary fails to give 
any suggestion whereby the preparation can be made either 
stable or elegant in appearance. 

The whole difficulty lies in the first step in the process. 
After dissolving the mass licorice in the water, an insoluble 
residue remains which cannot be separated by filtration in the 
ordinary way. If attempt at filtration be made the first portion 
that passes through is not clear, and as soon as it seems to be 
coming clear it ceases to come at all, the finely divided residue 
having massed itself against the paper so as to render the 
latter almost impervious. If the operator be willing to omit 
the filtration and put up with an unsightly preparation he is 
confronted with the fact that the inert matter immediately 
starts to ferment and spoil the syrup. 

To overcome this difficulty I use the following method: 
After disintegrating the mass licorice on a water bath, with 
the full amount of water required to prepare the syrup and 
adding from time to time sufficient ammonia water to keep the 
glycyrrhizin in solution, but carefully avoiding excess, I re- 
move the solution from the water bath and allow to cool. I 
then add the white of an egg, mix thoroughly and again heat 
on the water bath until all the albumen is coagulated. In this 
way much of the insoluble matter is surrounded by the coagu- 
lated albumen, though enough still remains to make filtration 
difficult. The method I use at this point is this: I take some 
clean excelsior and place it in the bottom of a percolator, mak- 
ing the surface as uneven as possible. Next I beat up some 
filter paper in a mortar with the solution until it is reduced to 
a pulp after which it and the remainder of the solution are 
transferred to the percolator, returning the filtrate until it 
passes clear. The whole solutign will then pass through in a 
reasonable time. The sugar may now be added and dissolved 
either in the cold or by the aid of heat. If heat is used it will 
be necessary to replace from time to time the ammonia that is 
driven off. 

Syrup made in this way is strictly in accord with the official 
formula, is elegant in appearance and will keep as long as the 
most stable syrups. 





Soda Foam. 


The very best and most wholesome thing for soda syrups 
to hold a foam is white of egg, using the white of four eggs 
to a two-gallon lot of syrup. T. D. McElhenie has for many 
years shaken the whites in a bottle with a little water until 
disintegrated before straining into the syrup, but the trans- 
parent masses of albumen are hard to break up. He recently 
had a tinner carry out for me an idea that shortens the task. 
Taking two of the square, screw-capped, half-pound tins used for 
Huyler’s cocoa, he had the top cut off one and the bottom off 
the other and the second one.soldered on the top of the first 
with a diaphragm of wire cloth between, so that by putting in 
two or three ounces of water, dropping in the whites and re- 
placing the cap, a slight shaking up and down breaks up the 
albumen. 





1From the Proceedings of the Michigan State Pharmaceutical Asso- 
ciation. 
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Cream of Current Literature 


A summary of the leading articles in contemporary pharmaceutical periodicals. 





To Detect the Presence of Acetanilid in Phenacetin.— 
Fulmer (Annales der Chimie Analytique, 1905) gives the fol- 
lowing test for acetanilid in pbenacetin: One decigramme of 
the suspected substance is boiled for one minute with 1 Cc. 
of concentrated hydrochloric acid. The mixture is diluted with 
10 Ce. of water and filtered. To the filtrate are added three 
drops of a 3 per cent. solution of chromic acid. If the phe- 
nacetin is pure the solution assumes a ruby red color, which is 
permanent. If it contains acetanilid the solution assumes a 
dark green tint and later a deposit is observed. 


The Cultivation of Pharmaceutical Plants on Soils Con- 
taining Radium.—Von Poehl (St. Petersburg Farmatseftit- 
cheski Journal, June 28, 1905) experimented with the cultiva- 
tion of various pharmaceutical plants upon soil containing 
radium and obtained such brilliant results that he communi- 
cated them to the Pharmaceutical Society of St. Petersburg. 
These experiments were conducted at Tsarskoieselo, where the 
soil contains layers of radium-bearing minerals. Radium was 
found in these plants, but it was present only in the roots and 
in the stems, never in the flowers. 


Leucrol.—According to the Apotheker Zeitung (June 7, 
1905), leucrol is a remedy put up in tablets, which is recom- 
mended for use in the internal treatment of leucorrhea not 
due to gonorrheal infection. The composition of the tablets 
is said to be as follows: Leucrol, 14 parts; cane sugar, 12 
parts; cocoa, without oil, 3 parts; citric acid, 1 part. Leucrol 
is said to be derived from the extract of Jubahar, an Indian 
plant belonging to the natural order of Ranunculaces, which 
is still unknown to botanists. It is employed by the native 
women in the treatment of anwmia, and especially in the 
treatment of leucorrhea. 


Disinfectant Solutions of Cresol—Adam (Journal de 
pharmacie et de chimie, August 16 1905) investigated the 
best methods of preparing solutions with cresol which should 
be inexpensive, sufficiently concentrated, soluble in water and 
should not destroy fabrics or other materials with which they 
come in contact. After a number of experiments with soap 
and alkali carbonates he abandoned these substances as 
additions to cresol in preparing the solution. He found that 
the best proportions were one part by weight of cresol and one 
part of a 30 per cent. solution of soda. This solution should 
be diluted with 100, 200 or 300 parts of water, according to 
need. Adam found that the mixture of “black soap” and 
cresol could not be prepared except with the aid of heat, 
and that from 30 to 100 parts of cresol had to be added to the 
soap. The mixture thus obtained did not give a satisfactory 
solution with water, as it formed white flakes which soiled 
the surfaces to be disinfected. If one wishes to avoid this 
inconvenience more soap must be added and then the process 
becomes too expensive. On the other hand, if the ordinary 
soap maker’s lye, containing 30 per cent. of caustic soda, be 
added to cresol, a solution is formed which mixes readily with 
water, making a clear fluid which does not give any sedi- 
ment. This fluid is not any more caustic than cresol itself. 
It does not attack paint or varnish, and although it does in- 
jure certain delicate surfaces it can be easily neutralized 
by the addition of some acid. 


The Sweet Taste of Dulcin.—Sternberg (Riedel’s Berichte, 
1905, page 54) examined a variety of substances having a com- 
position similar to dulcin, in order to find out whether they 
also had a sweet taste. We know that some substances can 
be prepared synthetically that have a far sweeter taste than 
sugar. Saccharin and dulcin are examples of this kind. The 
latter is a mono-para phenetol-carbamide which has an ex- 
tremely intense sweet taste. On the other hand, the dipara- 
phenetol-carbamide does not possess any taste whatever. 


Another combination of phenol-carbamide—namely, the methy]- 
ic ether, or para-anisol-carbamide—has a very slight sweet 
taste. It’s rather curious to note such a difference between 
such similar compounds and the question naturally arises, What 
is the cause of the sweet taste? In order to determine this 
Sternberg tested a large number of allied compounds, but has 
not been able to find a single one with a sweet taste. Some 
were very bitter, while others had no taste whatever. It is 
said that the discoverer of dulcin obtained an amide derivative 
of this substance which had a characteristic sweet taste. 
Sternberg remarks that the substitution products added to the 
phenol radical possess the sweet taste characteristic of dulcin, 
just as is the case with saccharin. Also, just as is the case 
with the last mentioned synthetic, when the amide group is 
substituted by other radicals, the sweet taste disappears. 


The Detection of Biliary Pigments in the Urine.—Grim- 
bert (L’union pharmaceutique, November 15, 1905) finds the 
various tests now employed for the detection of biliary pigments 
inaccurate in some respects, and recommends the following 
method, which is simpler and at the same time more delicate 
than any other: To 10 Ce. of urine he adds 5 Cc. of a solution 
containing 10 per cent. of barium chloride. He shakes and 
centrifuges the mixture. The precipitate which is formed con- 
sists of the sulphate, the phosphate, and bilirubinate of barium. 
is diluted with 4 Cc. of 90 per cent. alcohol, to which 5 per cent. 
by volume of hydrochloric acid has been added. The mixture 
is placed on a water bath and kept there for one minute at boil- 
ing temperature. The precipitate is allowed to deposit at the 
bottom of the tube and the liquid in the tube is examined. 
If it is found colorless biliary pigments are absent. If it is a 
greenish-blue or dark-green biliary pigments are present. If 
it is brown or brownish in color the hydrochloric acid added 
to the alcohol did not suffice to oxidize all the barium bilirubi- 
nate, and then two drops of 10 per cent. hydrogen dioxide are 
added to the contents of the tube, which is again heated on the 
water bath. The green color then appears distinctly. If the 
brown tint persists the biliary pigments are altered, owing to 
the fact that the urine has stood for some time. If traces of 
biliary pigments are looked for, 100 Ce. of the urine can be 
used for this test instead of 10 Cc. This method is said to be 
much more delicate than those of Jolles and Hammarsten. 


Direct Quantitative Estimation of Glycerin.—Schukow . 
and Schestakoff (Zeitschrift fiir angewandte Chemie, 1905, 
page 294) overcame the difficulty attending the direct deter- 
mination of glycerin in aqueous solutions. This difficulty is 
due to the fact that when watery solutions of glycerin are 
shaken with appropriate solvents the water retains a certain 
amount of glycerin. The method suggested by the author con- 
sists in treating the solution of glycerin with anhydrous 
sodium sulphate and by exhausting this mixture with an- 
hydrous acetone. If the solution is alkaline in reaction it 
should be neutralized with sulphuric acid and should be fil- 
tered. It is then rendered very feebly alkaline with the 
addition of potassa. If the solution is acid, it must be neu- 
tralized with potassa, and then concentrated to the consist- 
ence of a syrup without heating it above 60 degrees C. If 
salts are contained in the solution it should be evaporated to 
a semisolid mass. Of this residue such a quantity is taken 
as contains not more than 1 Gm. of glycerin. It is then mixed 
with powedered anhydrous sodium sulphate, wrapped in filter 
paper and exhausted in a Soxhlet apparatus with acetone 
freed from water by previous distillation over dried potas- 
sium carbonate. After the exhaustion, which should last 
four hours, the acetone is driven off, and if a few drops of 
oil are then found upon the surface of the glycerin they 
should be removed with the aid of petroleum ether. The 
glycerin is then dried at a temperature of 80 degrees C., until 








the weight becomes constant. Solutions which contain more 
than 40 per cent. of. glycerin need not be concentrated, as they 
can be treated directly with the dried sodium sulphate. 


The Reactions of Amorphous Aconitine.—Reichard (Phar- 
mazeutische Zentralhalle, 1905, page 479) has investigated 
the reactions of amorphous aconitine, which, as we know, is 
entirely different from the crystalline aconitine, official in the 
United States Pharmacopeia. Amorphous aconitine, so-called, 
is in reality a mixture of amorphous bases derived from 
aconite, and is a yellowish-white powder soluble in alcohol, 
ether and chloroform, and slightly soluble in water. It is 
less poisonous than the crystalline product and is given in 
larger doses. Thus, while the United States Pharmacopeia 
gives one four-hundred of a grain as the dose of the crystal- 
line alkaloid, the dose of the amorphous product, made by 
Merck, is given as one-sixty-fourth of a grain. The most 
characteristic reaction of amorphous aconitine has usually 
been thought to be its behavior with phosphoric acid. Reich- 
ard recommends that this reaction be performed under the 
following conditions: A small amount of the alkaloid is placed 
in a porcelain capsule. A fragment of phosphoric acid is 
added, then a trace of water. If no heat be employed no 
reaction will take place. But if the mixture be cautiously 
heated some streaks of deep violet color will form at its 
margin, while the center changes to a color which looks 
like a mixture of black, brown and violet. This color fades 
when the capsule is cooled, while it reappears under the 
influence of heat. Other reactions have been described in con- 
siderable number. If antimony trichloride in a concentrated 
solution in hydrochloric acid be added to some amorphous 
aconitine a dark color results which turns to black. If pow- 
dered aconitine be mixed with a fragment of sodium ortho- 
arsenate, and then with some sulphuric acid, and if the 
mixture be heated gently, a thick mass is formed, like Canada 
balsam in appearance, but having the color of tannin. If to 
this mixture be added a small crystal of yellow prussiate the 
crystal turns blue within 10 or 15 minutes. This reaction is 


due to the aconitine, but the presence of the arsenic is also 
necessary. 


The Solubility of Scammony Resin in Ether.—Guigues 
(Répertoire de pharmacie, November 10, 1905) has collected 
some interesting data as to the solubility of the resins of scam- 
mony. In a number of treatises on pharmacy the statement is 
made that scammony resin is soluble in ether, while the eighth 
revision of the United States Pharmacopeia requires that not 
_less than 75 per cent. of the resin shall be soluble in ether. 
The author has found, however, that two distinct varieties of 
scammony resin are found on the market, one of which is 
soluble in ether, while the other is insoluble in this fluid. This 
insoluble resin, however, is soluble in a solution of the-soluble 
resin in ether, while an excess of ether added to such a-solution 
produces a new precipitate. The author admits that there are 
resins of scammony which are soluble in ether, and he has in 
his possession old samples which are completely soluble. It 
is possible that a soluble resin is still obtainable, and the 
author hopes to discover the source of such a resin. Formerly 
the resin was obtained from a certain limited region, but un- 
fortunately the process used by the natives in extracting the 
resin of scammony has caused the complete disappearance of 
the plant from its original habitat, so that for the past five or 
six years the root comes from other sources. It is this change 
in the climatic conditions under which the root is grown that 
has caused a diminution in solubility of the resin. A large 
amount of scammony from America is sold in England, and 
some resins are sold in France which are derived neither from 
Syria or Asia Minor. The substitutes for scammony which 
are commonly offered are the resins of fusiform jalap (IJpomaa 
orizabenis) or of Tampico jalap (Ipomaa simulans). Ac- 
cording to Weigel, a so-called Mexican scammony is sold which 
is probably derived from the fusiform jalap. Some brown 
resins are found in commerce which contain as much as 50 per 
cent. of constituents insoluble in ether. The white resins con- 
tain as much as 25 per cent. of insoluble constituents. The 
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author concludes that ether should no longer be employed in 
testing resin of scammony. This test does not distinguish the 
adulterations commonly practiced—namely, the addition of 
mastic, colophony and other resins, nor does it serve to dis- 


cover the presence of jalap resin. The price of jalap resin is, 
indeed, muci higher than that of scammony, and it would be 
more profitable to sell resins partly insoluble in ether under 
the name of jalap. The change in the solubi'ity of the resin, 
according to the author, is not the result of the process of 
extraction, for the only heat that is employed is used in the 
form of steam, so that the action of a ferment is excluded. 


Explosions of Oxygen. 


Druggists who handle oxygen, which is so often used 
nowadays for medicinal purposes, should know something 
about the accidents that occur as the result of the explosion 
of this gas. In an article in the Pharmazeutische Zeitung 
(October, 1905, page 910) are summarized several accidents 
of this kind that have occurred during the past year. 

According to the writer of this article, explosions of oxygen 
form a constant item in the statistics of accidents. During the 
present year two explosions of oxygen have been recorded that 
deserve mention. One of these occurred in the Physical Institute 
at Winterthur, and resulted in the death of one man and in 
considerable material damage. A second case was reported 
by the Italian newspapers from Genoa. It became necessary 
to fill some oxygen into a receptacle from one of the ordinary 
steel cylinders. The cylinder was kept in the back room of 
the drug store, and when the druggist wanted to set the pres- 
sure gauge and read it a terrible explosion occurred, which 
severely injured the druggist as well as four persons who hap- 
pened to be in the store, and also caused a great deal of damage 
to his stock and fixtures. The force of the pressure can be 
guessed from the fact that pieces of the burst steel cylinder 
were projected through the ceiling of the storage room into 
the upper floors of the house and that doors and windows 
were broken throughout the neighborhood. The store and its 
adjoining storerooms presented a picture of terrible devasta- 
tion. 

The causes of these two explosions have not been accu- 
rately determined. In both cases it seems that the accident 
occurred upon the opening of the valve of the manometer. It 
appears, therefore, that the explosions were not due to de 
fects of the metals of the cylinder or to the strength of the 
same, but to defects in the construction of the outlet of the 
apparatus or in the properties of the oxygen itself. The case 
which occurred in Germany was studied by two chemists, Boss- 
hardt and Haiittli, who found that the “oxygen” which was 
contained in another cylinder, furnished by the same fac- 
tory contained 77.57 volumes of oxygen, 20.10 of hydrogen 
and 2.83 of nitrogen. The authors named found that this 
mixture was exceedingly explosive. Another circumstance 
which they noted was that the valve screws of the test manom- 
eter of the cylinder furnished by this factory were provided 
with washers consisting of cellulose and a mineral substance 
that could not be ignited. They also contained a small 
amount of oil. These washers were slightly burned and had 
an odor of incompletely burnt oil. When the valve was 
opened the gas escaped from the manometer with a rush, the 
air in the connecting tube between the cylinder and the 
manometer was suddenly compressed, and in that instant was 
heated to such a temperature as was sufficient to ignite the 
oil lubricating the washers. Possibly particles of iron or rust, 
etc., which were driven out of the cylinder with a stream of 
air, and which came into violent contact with the washers, 
could also ignite the latter. 

If the cylinder had contained pure oxygen the ignition of 
the washers could not have produced an explosion, but inas- 
much as the cylinder contained an explosive gas an explosion 
could not be prevented. The lesson, therefore, is that the 
safest oxygen is that which is absolutely pure, and another 
lesson is that tanks with oxygen should never be kept in rooms 
immediately adjoining the store or the living quarters. 
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Queries and Answers 


We shall be glad, in this department, to respond to calls for information on all pharmaceutic matters. 





Tinnevelly Leaves.—J. F.—For extended information re- 
garding the variety of senna leaf called Tinnevelly you should 
consult a work on vegetable materia medica. This leaf comes 
from India and is regarded as an inferior article to the pre- 
ferred Alexandria senna. The India senna leaf is nearly twice 
as long as the Alexandria leaf, but contains a smaller percent- 
age of emodin, the active principle. 


Address of the Makers of ‘‘ The Akouphone.’’—C. S. asks 
for the address of the makers of an instrument known as “ the 
akouphone,” which is used to strengthen the hearing of deaf 
people. 

Perhaps some of our readers will be able to supply the de- 
sired information. 


Self-Heating Hot Water Bottles.—G. A. R. asks if we 
ean give him particulars of the method of constructing a hot 
water bag which develops its own heat after shaking and com- 
pression. 

We can only indicate in a general way the construction of 
such a bag or bottle as is described by our correspondent. Bags 
of this kind are understood to be made by filling them with a 
mixture of 9 parts of sodium thiosulphate and 1 part of sodium 
acetate. The bag is placed in hot water and kept there until 
the mixture melts. The heat generated in the melting process 
is said to be retained for several hours, and all that is neces- 
sary to renew the heat is to shake the container vigorously. 


Emulsion of Codliver Oil with Iron.—H. G.—The form of 
iron preferably used in the preparation of a ferrated codliver 
oil emulsion is iron benzoate, one part of the salt being used 
for every hundred parts of oil. The iron benzoate is first tritu- 
rated with the oil and the mixture warmed gently until the 
iron salt is dissolved. An emulsion may then be made from 
the product after the customary process. 

An Italian formula provides for the use of saponin as an 
emulsifier and glycerophosphate of iron is the ferruginous in- 
gredient, combined with calcium glycerophosphate in the fol- 
lowing combination : 


Parts. 
Calcium glycerophosphate ............. 20 
Iron glycerophosphate ................. 20 
PTR ED cash srcbcs where Nace oieew 100 
MEN DUtee ago besmccheabese causes ce 100 
EE: hie sks beh bad aanee saber eee e 121 
Ne ee rr 200 
ST NE 5b nin bead aS aches eas wee eas 1600 


Mix the water and alcohol and in it dissolve the saponin. 
Put the glycerin in a mortar of sufficient size, and, under con- 
stant rubbing, add the solution of saponin, drop by drop, con- 
tinuing the agitation until a white, consistent, creamy emul- 
sion is obtained. Now add the oil, little by little, under con- 
stant rubbing, after having first mingled the glycerophosphates 
with it by triturating together in a mortar. 


Porto Rico Pharmacy Regulations.—G. R. A.—We regret 
our inability to give any definite information regarding the 
regulations prescribed by the Government of Porto Rico for 
the practice of pharmacy. A circular issued some time ago 
by the military governor announced that the practice of phar- 
macy was under the supervision of the Superior Board of 
Health, a body which replaced the subdelegations of medicine, 
surgery, pharmacy, etc., of Porto Rico. An examining board, 
acting under the authority of the Superior Board of Health, 
consisting of three graduates in medicine and surgery, two 
graduates in pharmacy and one graduate in dentistry, conducts 
the examinations and issues certificates. Meetings are held in 
the city of San Juan at regular intervals. The examining 
board does not recognize diplomas from colleges of pharmacy, 
although applicants for registration possessing diplomas from 
medical or dental colleges, and who have been licensed by State 


boards after examination, may, upon the payment of a fee of 
$25, be licensed by the Superior Board of Health without 
examination, in the discretion of the board. The fee for exami- 
nation as a pharmacist is the same as that charged for physi- 
cians and dentists—namely, $25. Five dollars additional is 
charged for the issue and registration of a license. 

Apiol.—From J. Oudig, president of the Association Amicale 
des Etudiants en Pharmacie de France, 85 Boulevard Saint- 
Michel, Paris, we have received an inquiry of which the follow- 
ing is a translation: 

(1) What is the annual consumption of apiol in the United 
States? (2) Is it manufactured there? If not, where can it 
be procured? (3) What is its commercial value and its re- 
tail price? (4) What are the methods of estimating it? (5) 
What is its specific gravity according to the U. S. Pharma- 
copeia? (6) What does the U. S. Pharmacopeia say regarding 
its manufacture? 

Apiol is not official in the United States Pharmacopeia and 
we are unable, therefore, to answer that part of our corre- 
spondent’s inquiry relating to the mention of-apiol in that 
work. We have no figures at hand to indicate the annual con- 
sumption of apiol in the United States, but from our knowledge 
of the uses of apiol in medicine we should not put it at any 
high figure. The consumption has increased of late years, 
owing to the exploitation of the substance by proprietary manu- 
facturers, and most of the apiol consumed is, we think, im- 
ported from France and Germany. As regards the nature of 
the substance known commercially as apiol some confusion 
seems to exist. True apiol,or parsley camphor, as it is also called, 
is a erystallizable compound first obtained in 1823 from the vola- 
tile oil of parsley seed by Stange, of Basel, Switzerland, (Nat. 
Disp.). The name apiol is, however, generally applied to an oily 
liquid consisting of an alcoholic extract of parsley seed, and con- 
sisting of a volatile oil holding a soft resin and true apiol in solu- 
tion. It is usually a transparent green fluid, but, according 
to “The Extra Pharmacopeia” of Martindale and Westcott, it 
is also met with as a dark, oily liquid with a peculiar odor 
and a pungent taste, like parsley. As noted above, the true 
apiol is a stearoptene or camphor-like body which occurs in 
colorless acicular crystals, and the authors of “The National 
Standard Dispensatory” are of the opinion that the name 
apiol should be applied only to the stearoptene and not to the 
liquid mixture. 


Lubricating Soap.—L. D. C.—If by a “soft soap used by 
machinists and printers” you mean a lubricating soap, the 
following is a formula: 


INE. ic cte ae sin sw x Siem ais tices cau ug eee 1% parts. 
NS MIAN ON ov noise seicbs were 3 parts. 
Solution of sodium carbonate, 15 deg., B., 
1% parts. 
Melt. 


A New Reaction for Acetone in the Urine.—Frommer 
(Berliner Klinische Wochenschrift, 1905, No. 32) describes the 
following test for acetone in the urine, which can be used with- 
out resort to distillation. The test consists in adding 1 gramme 
of caustic potash to 10 Ce. of urine in a test tube, and then 
adding from 10 to 15 drops of a 10 per cent. alcoholic solution 
of salicylic aldehyde (salicylous acid) and heating to 70 de- 
grees. If the urine contains acetone a reddish-purple ring 
appears at the point of contact of the two fluids. If the sali- 
cylic aldehyde is added after the caustic potash is completely 
dissolved the fluid is colored yellow, then reddish-purple, and 
finally crimson-red. This reaction is very delicate and does not 
occur with any other substances likely to be present in the 
urine. The reaction described also appears in cases in which 


Lieben’s and Legal’s tests give positive results. 
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YEARBOOK OF LEGISLATION, 1904. Edited by Robert H. Whitten, 
Sociology Librarian. Albany, N. Y., New York State Edu- 
cation Department, 1905. 


The “ Yearbook of Legislation” contains the three annual 
r legislation bulletins issued by the New York State Library. 
The first is a digest of governors’ messages, including related 
topics in the President’s message. Important recommendations 
are briefly digested and topically arranged so that the trend 
of executive recommendation on current problems may be easily 
ascertained. 

The second bulletin is the index of legislation, indexing or 
summarizing 2190 laws and constitutional amendments. This 
and the preceding bulletin are classified in the same way so 
that reference from one to the other is facilitated. 

The third bulletin is a review of legislation made up of the 
contributions of 40 specialists from all parts of the country, 
each reviewing the year’s progress in his particular field. Nota- 
ble articles are those of Dr. C. E. Merriam, professor of po- 
litical science at Chicago University, who reviews legislation 
relating to State government, law making and elections; of 
Dr. Charles V. Chapin, Superintendent of Public Health, Provi- 
dence, R. I., who discusses public health and safety regulations ; 
of E. Dana Durand, of the U. S. Bureau of Corporations, who 
writes on corporation laws; of Dr. John A. Fairlie, professor 
of administrative law at the University of Michigan, and Dr. 
Delos F. Wilcox, secretary of the Civic Club of Grand Rapids, 
who write on municipal government; of Prof. Frank A. Fetter, 
of Cornell University, on taxation; of Dr. Adna F. Weber, chief 
statistician of the New York State Department of Labor, on 
labor legislation, and of Dr. W. D. Bigelow, of the U. S. Bureau 
of Chemistry, on food adulteration. 

The yearbook thus furnishes a complete and practical guide 
to American legislation most useful to publicists, legislators, 
executives and others interested in any specific movement or 
in the general trend of legislation. 


A MANUAL oF ACUTE POISONING giving classification, varieties 
and individual substances usually met with in emergency 
poisoning, with special symptoms, simple tests, chemical 
antidotes, physiologic antagonists and treatment, together 
with methods for use in first aid to the injured. By John 
W. Wainwright, M.D., member of the American and New 
York State Medical Associations, the American Chemical 
Society, etc. New York: E. R. Pelton, 1905. Pp. 5 to 96. 
Flexible cloth. 75 cents. 

If the value of a manual on the treatment of poisoning 
could be judged by the character of any single chapter that on 
the symptoms and treatment of poisoning from carbolic acid 
would, in our opinion, afford the best criterion. In this handy 
sized manual of Dr. Wainwright’s the descriptions of the 
symptoms of poisoning from and tests for detecting carbolic 
acid are in an unusual degree satisfactory. The author chooses 
his terms with care and succeeds in imparting conciseness 
without losing in completeness of description. In carbolic acid 
poisoning he places little confidence in the use of the soluble 
sulphates which are commonly believed to be effective, and 
depends more on alcoho] diluted two-thirds with water, the 
stomach having been previously emptied of its contents by 
means of a stomach tube. Though the manual was not written 
for pharmacists and is not likely to be recommended as a text 
book for colleges of pharmacy it should prove extremely useful 
to pharmacists, who are frequently called upon to assist in 
emergency cases. 

We do not like the author’s spelling where he deviates from 
the pharmacopeial standard by omitting the final e from the 
names of alkaloids and changing chloride to chlorid. There 
are other peculiarities of spelling in the manual which are dis- 
turbing. In one sentence the term “chemical antidote” oc- 
curs, and in the sentence immediately following we find 
“physiologic antagonists.” If ‘“ chemical,” why not “ physio- 
logical”? But these variants in spelling do not detract from 
the value of the little work, which we cordially commend as a 
useful addition to the pharmacist’s library. 
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Under this head wilt appear suggestions and plans for increas- 
ing trade, advertising experiences, information, and notes of 
interest useful to the pharmacist in the preparation of his ad- 
vertising matter. Specimens of current advertising will be 
reproduced, with suggestive analysis and criticism, and queries 
relative to advertising matters will be answered. To aboid 
delay address communications to the Department of Business | 








— AMERICAN DRUGGIST, 66 West Broadway, N.Y. 





VALUELESS ADVERTISING SCHEMES. 
By W. T. O’ConNER. 


The druggist who would make a success of advertising must 
know what not to do as well as what to do. There are golden 
rules of omission in the gentle art of advertising as well as 
shining rules of things necessary. 

If it were possible for every druggist to go into an ad- 
vertising campaign with an exact knowledge of what he must 
do to come out at the long end of the game there would be 
no necessity for this warning. But, unfortunately, the druggist, 
and especially the druggist who elects to take care of every 
detail of his own advertising, usually knows as little about 
the advertising proposition as the average citizen knows of the 
mysteries of the prescription counter. 

If this article by pointing out a few of the opportunities 
to make mistakes saves only one druggist from financial loss 
it will certainly have been worth while. 

You may give the profoundest thought to every other de- 
tail of your advertising, but if the mediums you intend to util- 
ize are wrong failure is writ large for your attempt. Discrim- 
ination is an asset in this end of an advertising campaign. 


THE PROGRAMME FAKE. 


The druggist who has not been importuned to take space in 
a programme for some kind of an amateur affair many times in 
his business career is a very rare bird. If, however, you 
have succeeded in resisting the argument of the energetic 
solicitor you have saved money. As an advertising medium an 
amateur entertainment programme is as valueless as a last 
year’s tax bill. The sole and entire object of the Programme 
Committee is to raise at least enough money to pay for the 
printing of the programme and as much in excess of this as 
they possibly can. 

Programmes have no advertising value for these reasons. 
Only a limited number are printed, usually from 500 to 1,000. 
Very few people take the trouble to read them. The average 
announcement in them is nothing more than an ordinary busi- 
ness card, and they are promptly discarded as soon as their 
use aS a programme is over. If you are ever persuaded to take 
space in a programme charge the cost up to friendship or 
charity and calculate upon getting your reward hereafter, for 
you certainly will not get it here. 

Another variation of the programme scheme is the dramatic 
hanger. This is a nice genteel way of getting free advertising 
by making the other fellow pay for it. 

The dramatic society decides that it needs some publicity, 
but it lacks the wherewithal to purchase it. About the easiest 
plan that will suggest itself is to go around to various business 
men and request or demand that they buy some space on a 
card or hanger at so much per. space. The society gets as much 
as it can, usually more than enough to pay for the very few 
ecards printed. Then it takes for itself the largest and choicest 
space right in the center of the card. The philanthropic mer- 
chant whose beneficence has helped pay for the card is in con- 
sideration of his kindness allowed to hang one in his window 
so that the dramatic society will get in its advertising. 





324 AMERICAN DRUGGIST AND 


Put your money in a poker game in preference to the above; 
you will have a chance for it at least. 
Next to these is 


THE CARD DIRECTORY OF LEADING BUSINESS MEN. 


This is one of the rankest grafts that ever separated a 
man from his money. The usual method of working the game 
runs about like this: Some impecunious gentleman with a 
congenital aversion to anything even slightly resembling work 
hits upon the scheme as a sort of first aid to a low tide pocket- 
book. The first move is to obtain a large sheet of nice, clean 
paper. The ingenious gentleman then proceeds to rule it off 
into spaces of various size, marking the spaces with a numeral 
meant to indicate the price. The prices of the spaces vary 
with their size. The amount tacked onto them is governed 
largely by the pecuniary needs or the unbounded fancy of the 
gentlemanly promoter. 

When the dummy is prepared the labor saving grafter 
works up his line of argument. As he is usually a person who 
lives upon pure nerve and his wits he has no great trouble in 
evolving a first-class line of persuasion. 

When all is ready he sallies forth prepared to interview 
the “ leading business men” regarding the need for advertising 
in the directory. Boiled down the interview is something like 
this: He shows the dummy to his listener and tells him what 
it is, laying particular stress upon the “ leading business men ” 
part. He expatiates upon the value, even the necessity of the 
gentleman in front of him being represented upon the directory. 
He grows eloquent when he speaks of the tremendous effects of 
a five-inch advertisement. He is impressive when he details 
the number of directories to be printed and distributed. One 
is to go to every railroad station, hotel and public building, one 
to every business house in the city and one to every professional 
man in the community. Then he will ask you how much space 
you will take. Perhaps you will not take any. If you won’t 
you will get the same verbiage all over again accompanied by 
an offer of a reduced price for anything on the card. 


HE COLLECTS IN ADVANCE. 


If you buy a space the bland promoter will try to collect the 
whole amount in advance. If you will not give it to him he 
will be satisfied with half, and if the half is not forthcoming 
he will accept anything as a compromise. He needs the money. 

This process goes on until the card is filled. Then if the 
man behind finds that he has not collected all the money that 
he thinks he will need he will really have the card printed. 
Not, however, because of any feeling of obligation to the benev- 
olent individuals who have subscribed to his scheme, but just 
to get the rest of the money. If the printer is an astute per- 
son he gets a good-sized deposit in advance and does not de- 
liver the cards until all the rest of the money due him is 
handed over. 

When the promoter gets the cards he ambles around to his 
patrons, leaves a card with each one, collects whatever is com- 
ing to him, and says that he and his assistants have made ar- 
rangements to distribute the remainder as soon as they are 
received from the printer. 

Then he fades quietly and permanently from view. 

The cards that are distributed to the space buyers are, you 
may be sure, all that are ever printed. For your money you 
get a more or less valuable piece of printing, an excellent study 
in one form of criminology and a generous slice of the “ once 
bit, twice shy ” quality. An advertisement on the inside of the 
moon would be considerably better than space in a card direc- 
tory. 

THE CHURCH SOCIETY. 

Another money getting, nonresult-giving scheme is the 
church society cook book. The Ladies’ Sewing Society or the 
Mortgage Reducing Association of the church in a laudable 
endeavor to do something worthy in the financial line get busy 
and collect recipes from everywhere. They then go after the 
business men of their vicinity for advertising, and if any think 
of it they write to national advertisers. Sometimes the argu- 
ments “used to persuade a person to take space are not very 
Christian. 
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The cook book is also in the no-good class as an advertising 
medium. If you take any space in it charge it up to charity 
also. 

The magic lantern man is another who gets something for 
very nearly nothing. He usually promises an unlimited number 
of displays for you and will guarantee a crowd of any size 
that you would like to have. Leave him severely alone. 

For the retail druggist the newspapers and inclosure slips 
are the best. Useful novelties and those having a permanent 
value are also good. In a future number we will give a list of 
some of these. 


WINDOW DRESSING IDEAS. 

If your store is wired for electricity the following will 
attract a crowd at almost any time. 

Get a number of white, blue, red and green rubber balloons. 
If you have an average sized window about thirty will be 
enough. 

In order that the scheme may be a success the window 
should be long and moderately narrow, but not so narrow 
that a jam will result when the balloons get busy. In order 
to make it work you may have to close in the back of the 
window. 

Put the balloons into one end of the window. At the 
other set one or two electric fans. Turn the current on and 
it will promptly force the balloons into the air and keep them 
going up and down constantly. It has a decidedly novel effect, 
and when balloons of different colors are used a very pretty 
one. 
You will find it economical to see that there are no sharp 
pointed objects in the window, as they are apt to prove 
fatal to the balloons. 

You can introduce a direct advertising note by exploiting at 
the same time some remedy that you prepare for what is 
commonly known as the “tired feeling.” ‘Put some bottles 
into the window, and with them a sign saying that “ Blank 
will make you feel as light as air.” 


CIGAR ADVERTISING. 


Another window idea that is both novel and attractive 
can be used in connection with your cigar line. Or if you 
put up preparations of your own it can be used to show where 
the constituent ingredients come from. 

Have an outline map of the world drawn on bristol board; 
or draw it yourself, if you are a good enough draftsman. Color 
the inside of the various coast lines. Next secure a number 
of different colored narrow ribbons and a quantity of white 
ecards about 3 x 5 inches. 

If you intend to use the scheme to call attention to your 
cigars find out where the stock in the brands is grown and 
print the name of each place on the card. 

Take one of the ribbons, and, with the aid of a geog- 
raphy, locate the locality on the map. Then fasten the ribbon 
to the exact spot with a thumb tack, tying the other end 
around the proper cigar, and lay the cigar on the right card. 

A man who glances into your window in passing will 
usually become interested enough to take a good look at the 
display. And it is very likely to occur to him that a cigar 
would do very nicely at the moment and you will sell the 
cigar. 

The following scheme was used by a tobacco dealer in 
Brooklyn a few years ago with pronounced success. He had 
in stock a brand of cigars that he was very anxious to build 
up a large sale for. It sold for 5 cents, and was an excellent 
value—in shape a panatella, and in addition a little longer 
than the average smoke of its kind for the price. He tried 
several window displays, but most cigars bear a fairly close 
resemblance to each other and the brand did not move very 
rapidly. 

This is the suggestion given him that finally started it 
going. He took a piece of white paper about 3 feet long and 
8 inches wide, put it in the front part of the window and left 
a space clear all around it. He then laid six of the cigars 


end to end, and back of them stood a nicely painted sign 
with this message: “30 inches of smoke for 10 cents.” 
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Before the dealer took the sign and cigars out of the window 

the brand was pretty well established. 
ADVERTISING APOTHEGMS. 

A clean store indicates a careful proprietor. 

When you cannot tell the truth about an article say nothing. 

Keep to one line of talk in your advertisement. There is 
no one quite so hard to follow as the verbose gentleman who 
talks a little about all things and says nothing about any. 

An advertisement should be a plain statement of facts. 
At the current rates for newspaper space you cannot afford to 
indulge in tinseled generalities, poetical eruptions, anecdotes, 
historical sketches or anything that will not sell your goods. 

Facts are stubborn things and do not admit of denial. And 
you will not have to explain them away. A half fact or a 
whole untruth can be contradicted, but in spite of explanations 
will leave a bad odor. Therefore make certain that every- 
thing that is said to the public from your store, whether 
verbal or printed, be built upon an unshakable foundation of 
fact. 


How to Make an Illuminated Electric Fountain. 


One of the prettiest and most attractive displays for a show 
window is an electric illuminated fountain. The Keystone 
tells how such a se may be constructed. 

Have a tinsmith make the center bowl] (marked A in the ac- 
companying diagram) of tin, of any size desired, according to 
the size of the window. This center bow! should be shaped like 
a large cake tin, hollow in the center. Cut a hole in the center 
of the window floor and place the tin bow] over it. Puta large 




















Details of Illuminated Fountain for Windows. 


rubber band around the center tin cone. Secure a circular glass 
shelf B, having a hole in the center, and rest it upon the cone. 

Have the tinsmith make a fancy stem C, enamel it white, 
punch fine holes in it at the top and bottom and solder it to the 
water pipe, which passes through the hole in the center of the 
glass shelf and which is attached to the main pipe in the base- 
ment. Put a rubber washer on the glass shelf to make it water 
tight. The water flow is regulated by the water stop and the 
surplus is carried off through the waste pipe. 

Make a skeleton pulley D with a piece of colored glass ip 
each of its openings. Use red, green, yellow and blue glass and 
fasten it in position with tacks. Arrange this pulley so that 
half of it is in the center of the fountain. 

Place a strong electric light with a reflector in the position 
shown at F, so that it sends its rays upward through the col- 
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ored glass and through the center cone on the water. The effect 
will be most beautiful. The changing of the colors can be 
reduced to speed by means of the reducer EB. In the lower bowl 
lay three electric bulbs colored green, with wires made water 
proof, well insulated and enameled. Pond lilies and gold fish 
may be added and a magnificent display created. 


METROPOLITAN WINDOW DISPLAYS. 

With the advent of cold weather, druggists’ show windows 
have in many instances been devoted to displays of cough 
remedies, chamois vests, chest protectors, lotions for chapped 
hands and face—in short, all things that appeal to sufferers 
from cold weather. During the past week or so there has also 
been the usual number of special exhibits and “ drives” on 
special articles. 

One of the large windows of Riker’s Twenty-third street 
store was given up to a display of chamois vests and chest pro- 
tectors of various styles. The background was of dark green 
velvet drapery thrown over a support at the rear of the win- 
dow and then brought forward so as to cover the floor of the 
window. This formed a very pleasing color effect with the buff 
chamois. In the center of the window was a wax figure wear- 
ing one of the vests. The latter, however, while they had small 
cards containing apparently the firm’s price mark, lettering or 
numbering, did not give to the passer-by any idea of the retail 
price. In the Sixth avenue window of the same store atten- 
tion was called to the firm’s special department on the third 
floor, devoted to massage, chiropody, hair dressing, manicur- 
ing, scalp and electric treatment. A placard read: “ The man- 
ners of the home are found in this department.” The display 
consisted of wax figures or heads with the hair dressed in 
pompadour style. The firm’s charge for pompadour hair dress- 
ing was announced as about one-half the usual price charged 
elsewhere. The display was evidently intended to attract the 
notice of the numerous women shoppers in that district. 

A very handsome color scheme was that seen in a window 
of the same store. The article featured was Tokay wine. 
Purple was the predominating color. The window was filled 
with bottles of the wine, the purple color of the wine showing 
through the bottles and being heightened by bunches of arti- 
ficial grapes neatly arranged. The bottles were capped with 
purple tin foil. The center of the window contained a wooden 
wine keg, on top of which were bunches of grapes. The back- 
ground of the window was a mirror tastefully draped with 
white satin against which were more clusters of grapes. The 
floor covering of the window was of green velvet, which har- 
monized well with the purple and white. A card said: “ Very 
fine medicinal Tokay wine, 20 years old; while they last, $1.00.” 
The other windows of this store displayed lotions, toilet prep- 
arations, perfumery, Rexall gopds, etc. 

One of Kalish’s windows in the store at Madison avenue 
and Twenty-third street contained an exhibit of ‘“ De Miracle,” 
a preparation used for removing superfluous hair. The win- 
dow conveyed the idea of a lady’s boudoir. In one corner was 
a handsome dressing table of bird’s eye maple, with the usual 
manicure utensils, hair brush, comb, etc., while in the opposite 
corner was a full size wax figure of a lady in a dressing gown 
in the act of applying the preparation. On the floor of the 
window were arranged bottles of the article, with numerous 
placards giving the price plainly and setting forth the meri- 
torious qualities of the preparation. One of the Twenty-third 
street windows had a display of white pine syrup and white 
pine and tar cough remedies, the color effect being red and 
green wrappers. The center of the window was given up to 
a patent changeable advertising sign, automatic, which called 
attention te these and other remedies sold by Kalish. 

A new health brace was the feature of the window dis- 
play in Wilson’s pharmacy on upper Broadway. The brace is 
made like a vest, with a network of lace in the back which 
permits the vest to be adjusted properly so as to pull the shoul- 
ders back, and at the same time allow free breathing. It is 
claimed to be valuable for use in cases of pulmonary affections 
and all troubles arising from improper breathing, narrow 
chest, ete. 
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Clipped from Current Advertising. 





When In Doubt 


Where to have your prescrip- 
tion filled just as it should be 
done, remember filling pre- 
scriptions is the principal part 
of our business, and we give 
you the best service to be 
found anywhere. This means 
pure, fresh drugs and chem- 
icals, and we do not keep you 
waiting a minute longer than 
is necessary to have your pre- 
scription dispensed accurately. 

Telephone 295. 

We send for your prescrip- 
tion and deliver without any 
extra charge. 











Particulars! Particulars! 
Give the Facts. Give SPECIFIC 
Reasons as to Why I Should 
Leave My Prescriptions with 
You, Simply Upon Your Gen- 
eral Statement that it “ Will 
Be Filled Just as it Should Be 
Done.” “Pardon Me, but I 
Don’t Know You— Others 
Have Told the Same_ Story 
and Made Me Skeptical.” 





Tonic Elixir 


If overworked, tired, run 
down, unable to sleep and an- 
noyed by a feeling of general 
debility, our Elixir of Iron, 
Quinine and Strychnine should 
relieve you. 

Iron is a blood maker, qui- 
nine is an acknowledged spe- 
cific for malaria, and strych- 
nine in minute doses is a most 
excellent nerve tonic. This 
preparation is not a patent 
medicine, but made in our own 
laboratory, in conformity with 
the U. S. Pharmacopeia, and 
approved by all the physicians. 
75c, 50c, and 25c a bottle. 








Pharmaceutical Preparations 
2+ alee Pushed Prove Profit- 
able. 








It Is Done Rightly 


If we fill your prescriptions 
you will get just what the 
doctor ordered and it will be 
properly and accurately com- 
pounded, too. We never break 
faith with either the physician 
or the patient, first, as a mat- 
ter of principle, and second, 
because it is never necessary. 
We have every drug and medi- 
cine prescribed in the vicinity, 
and our prescription depart- 
ment is provided with all 
necessary equipment. We give 
— grade service, but our 
pr ces are always reasonable. 
et us fill your prescriptions. 
POTTER’S PHARMACY. 


FreshCoughs 


The time to stop a cough is 
when it starts, before it can 
ather headway. Upham’s 
yrup of White Pine is a rem- 
edy that nips a cough in the 


_ bud. Start to take it when 


the first sneeze or sign of chil- 
liness gives the alarm. It is 
best for new coughs and best 
for old coughs. Don’t experi- 
ment—get Upham’s Syrup of 
White Pine for all kinds of 
Coughs, Colds, Sore Throat, 
Hoarseness, Bronchitis, ete. 
Price 25c. 





Good. 





It has remained for “a man by the name of Smith” to find 
in the liver of the noble cod something which Heyerdahl, 
MOller, et al, have altogether missed—Music—Listen! 
While Smith sings. 


C. C. Smith’s Cod Liver Oil 


Pure and Emulsion 


Pure or Emulsion, Half Pint Bottles, 25 Cents. 
“ “ o Full “ « 50 “ 


If a cold you have taken, 

And it has not been shaken, 

And your chest is all aching, 
And your health is fast breaking, 
And you feel by compulsion, 

You should take C. C. SMITH’S 
Pure Cod Liver Oil or Emulsion, 
For ours is perfection 

We advise its selection, 

It will cure you up quickly 

If you’re feeling quite sickly, 

It will not make you frisky 

Like quinine and bad whiskey. 














A Cloth Brush for 25c. 
(Worth 50c.) See them in the 
window at 

FOWLER’S DRUG STORE, 
104 Main St. 








If You Can’t Come, Telephone. 

















For Pure Drugs 


Go to Van Namee’s 
CITY DRUG STORE. 





Rather Too Condensed. 


Any One Can Sell a “ Cloth 
Brush for 25c” and Say it ts 
Worth 50c. Tell Us Why it is 
a Bargain. Should Give Some 
Description of the Article, 
However Brief, and Meritort- 
ous Points Mentioned. 


SAFETY 


Every prescription dis- 


Are You 
Wise on 


FRESH 
COUGHS 


nsed by usis so care- 
Fully checked that mis- Hot Water 
takes are impossible | Bottles? 


efther in compoundin; 
or delivery. Our stoc Do you know that 
many hot water bot- 


The time to stop a 
cough is when it starts 
—before it can gather 
headway. Bouiet’s 
Cough Syrup is a rem- 








Is Your Hair 
Thinning Out? 


Dandruff causes the ruin of 
many a handsome head of 
hair. Dandruff dries up the 
scalp, and: eats away at the 
roots of the hair, so that it 
soon loses its healthy strength 
and begins to drop out. Then. 
when too late, we regret that 
we did not try to check the 
dandruff. 

Magic Hair Tonic, 50c bottle. 
Is a splendid invigorator of 
the hair. It is not sticky— 
not greasy—not strong-scent- 
ed—but is agreeable in every 
way. It will strengthen your 
hair and scalp, and will per- 
manently cure dandruff! Sold 
here only. Save your hair! 
SOUTH SIDE DRUG STORE. 





No Matter 


how skillful your doctor is or 
how well the medicine he pre- 
scribes suits your case, you can- 
not expect the best results un- 
less his prescription is proper- 
ly compounded. That’s where 
Todd comes in. Otherwise you 
may go out. 





Todd should have omitted 
that last sentence. 











A Well Written, Well Set, 
Business Bringing Ad. The 
Original Was Well Displayed 
in About Seven Inches of 
Single Column Width. 





Hair Insoles 
If you have tried them, you 
know 


ow. 

If you suffer from cold feet. 
sore or tender feet, calloused 
feet, rheumatic pains or any 
other ills that your poor feet 
are heir to, you can find re- 
lief and solid comfort by wear- 
ing the “Happyfoot” Hygienic 
Hair Insoles. 

10c pair; 3 pair 25c. 











Free! Free! Free! 


On Saturday, March 4, in 
order to introduce our B. & L. 
Tooth Powder, we will give to 
every purchaser of a bottle an 
elegant Japanese present. 

is powder is guaranteed 
to be pure, antiseptic, and will 
not injure the enamel. 

The regular price of this 
powder is 25c, but on this day 
we will sell it for 15c and give 
a handsome Japanese present 
with each bottle. 

SILK CITY DRUG CO. 





“ Hair Insoles Make Happy 
Feet,” and Rough Roads “ Easy 
Street.” 











A Cold Settled 
in the Back 


is quickly relieved by Cyrus 
Plaster. Apply it as soon as 
the pain appears and avoid 
dangerous comnlications, which 
might become incurable. Re 
lief is always certain. Ask 
some of your friends, many of 
whom have used it and all 
recommend it. 
Price 25c, 5 for $1.00. 











Premiums Are a Great Help 
in Getting a Specialty Going. 


A Good Back Plaster Makes 
a Splendid Specialty. 


of prescription drugs, 
tlesare flimsy affairs 


vals and sy n- 
made merely to sell 


thetic remedies is 
choice and fresh, en- 

—leak quickly —no 
wearing qualities? 


abling us to fillat once 

nearly every prescrip 
Come and let us 
show you our line of 


tion wriiten. In rare 
really dependable 


edy that nipsa cough 
in the bud. Start to 
take it when the first 
sneeze or sign of chil- 
liness gives the alarin. 
It is best for new 
coughs and for old 
coughs. Don’t experi- 
ment—get Boulet’s 
Cough Syrup for all 
kinds of coughs, colds, 
sore throat, hoarse- 
ness, bronchitis, etc. 


ordered we imme- 
diately consult. the 

of changing a prescri live several of the 
tion. teint ot ordinary ones. Price 25 cents. 


rescribing physician. 
, W. Jj. BOULET, 


cases where we do not 
have the article 
is ones — strong and 
e positively will not 
take the responsibility ak ee, oe 
Prescription Druggist. 
Tf you get it at Boulet’s it’s good. 











614 South Broadway. 





If you can’t come, telephone. 


Pointed Paragraphs 
About Prescriptions 


NUMBER VI. 
ChecKing 


There can be no mistakes, no errors with the effec- 
tive checking system that we use to safeguard the 
prescriptions of our customers. Isn’t the satisfaction 
ef knowing that Dd prescription is right—to be free 
from all doubt and uncertainty, worth going out of your 
way to have it filled here? 


W. J. BOULET, 


PRESCRIPTION DRUGGIST, 
614 S. Broadway 
Tf you get it at Boulet’s it’s good. 
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PROPRIETARY ASSOCIATION TAKES ACTION. 


Special Meeting Held in New York Behind Closed Doors—Mem- 
bers Urged to Cultivate More Friendly Relations with Retailers. 


A special call for a meeting of the Proprietary Associa- 
tion of America was sent out week before last and in response 
a goodly number of the members assembled at the Hotel Astor, 
New York, on Monday, December 4. Conspicuous among the 
fifty or sixty members who attended the first day’s sitting 
were the representatives of firms which have been of late 
the target of attacks by special writers in magazines and news- 
papers, and this gave rise to the impression that attention 
was to be paid chiefly to means of offence, defence and re- 
habilitation. There was talk of disciplining members who 
had brought odium upon the association in consequence of 
exposures of their manufacturing methods, or of the fact that 
their products had been branded as whiskies by the Internal 
Revenue Department of the Federal Government, but little 
came of this, beyond a lecture by Attorney Douglass, of the 
association, who counselled the members to be more conserva- 
tive in their advertising utterances and to see to it that the 
proportion of alcohol in their manufactures be lowered. He 
insisted, too, upon the necessity of manufacturers establish- 
ing closer and more friendly relations with the retail drug- 
gists of the country, whose local influence seemed to him to 
be of extreme importance to the well being of proprietary 
interests. 

The gravity of the situation was reflected in the attitude 
of the principal members, who showed a hesitancy about dis- 
cussing the business of the meeting with the representatives 
of the pharmaceutical press which looked like real fear. The 
meeting was held behind closed doors and reporters or mem- 
bers of the trade connected with the pharmaceutical press 
were rigidly excluded. 

No programme of the meeting was available, and although 
the notice of the meeting, issued in the form of a cail for a 
special meeting, stated as its object the discussion of matters 
of vital importance to the members, the association had not 
sat long before S. R. Beardsley, the Chairman of the Press 
Committee, took pains to remove the impression from the 
minds of the reporters that it was a “ specially called meeting.” 
He explained that it was the regular semi-annual gathering 
at which routine business only would be transacted. 


THE FIRST DAY’S SITTING 

was devoted principally to the drafting of resolutions bear- 
ing upon the attitude of the association toward questions 
connected with the manufacture and sale of the proprietary 
medicines which had been the subject of attack in the news- 
paper and magazine press. George L. Douglass, counsel to the 
association, made a long address to the members in which he 
endeavored to impress upon them the necessity of -action in 
view of what he characterized as the present critical condition 
of affairs in the proprietary world. He reviewed some news- 
paper statistics regarding cases of death due to the misuse 
of proprietary medicines, particularly with regard to prepar- 
ations containing narcotics, cocaine, etc., by which it was 
demonstrated that the deaths from carbolic acid poisoning far 
outnumbered those from any other poison. It was pointed 
out that out of the large number of proprietary medicines 
which are represented by the enemies of such compounds to 
be poisonous in their nature only six cases were reported, of 
which only five terminated fatally. 


AT THE SECOND DAY’S SITTING 


the resolutions drafted at the previous day’s sitting were pre- 
sented for adoption and passed. A. R. Beardsley, Chairman 
of the Press Committee, made several ineffectual efforts to 
get the association to authorize him to draw up for the use of 
the pharmaceutical press an official account of the transactions. 
Not-vithstanding the fact that he was supported by several 
influential members who pointed out the wisdom of making 
the retail trade acquainted with the action taken by the asso- 
ciation at this meeting, every time Mr. Beardsley pressed his 
motion it was sidetracked, and seeing that he was in danger 
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of getting himself generally disliked by persistency in press- 
ing an unwelcome motion, he desisted. 


RESOLUTIONS ADOPTED. 


Through the courtesy of J. W. Kennedy, Chairman of the 
Committee on Legislation, we are enabled to print below the 
resolutions adopted: 

ResoWwed, That this association thoroughly disapproves of 
any effort on the part of any person or firms, members of this 
association or not, to market as medicines any articles which 
are intended to be used as alcoholic beverages or in which the 
medication is insufficient to bring the preparation properly 
within the category of legitimate medicines. 

Resolved, That the Legislative Committee be and is hereby 
instructed to earnestly advocate legislation which shall prevent 
the use of alcohol in proprietary medicines for internal use in 
excess of the amount necessary as a solvent and preservative. 

Resolved, That the Legislative Committee be also instructed 
to continue its efforts in behalf of legislation for the strictest 
regulation of the sale of cocaine and other narcotics and poi- 
sons or medicinal preparations containing the same. 

Resolved, That this association urges upon its members 
the most careful scrutiny of the character of their advertising 
and of claims for the efficacy of their various prescriptions, 
avoiding all over statements. 

It was learned that two firms occupying a high position 
in the proprietary manufacturing field who had become dis- 
satisfied with the policy of the association in the recent past 
had tendered their resignations, and one firm in membership, 
a Western concern, which had been denied the use of the 
mails by the postal authorities, had been asked to resign. 
The firms which resigned voluntarily are understood to be 
Fairchild Bros. & Foster, New York, and the Mellen’s Food 
Company, Boston. 


LODER WINS HIS SUIT. 


Damages Awarded of $20,738—Motion for a New Trial Made 
Promptly—Exceptions Taken to the Rulings by Both Sides— 
Appeal Will Be Taken to the Higher Court. 


(From our Regular Correspondent.) 


Philadelphia, December 4.—On November 25 the jury in the 
ease of C. G. A. Loder against the Philadelphia Retail Drug- 
gists’ Association et al returned a verdict in favor of the plain- 
tiff for $20,738. If this verdict stands it means that Mr. Loder 
will ultimately recover under the Sherman act $62,214, or three 
times the actual damages awarded by the jury. 

The case was tried before Judge James B. Holland, in the 
United States Circuit Court of the Eastern District of Penn- 
sylvania. 

Following is the list of defendants against whom the verdict 
was rendered. 

Ashenbach & Miller, Shoemaker & Bush, Robert Shoemaker 
& Co., the Smith, Kline & French Company, Valentine H. 
Smith & Co., Henry K. Wampole & Co., Hance Brothers & 
White, the H. K. Mulford Company, W. R. Warner & Co., 
Thomas H. Potts, William L. Cliffe, William E. Lee, David J. 
Reese, George W. Fehr, Carl W. Shull, Nathan A Cozens, 
Augustus T. Pollard, Henry C. Blair, William H. Gano, Alexan- 
der H. Frankeberger, Charles Leedom, Richard H. Lackey, 
Henry A. Nolte, Walter A. Rumsey, James C. Perry, E. C. 
Bottume, Warren H. Poley, Henry A. Borell and Charles A. 
EKckels. 

In the case of D. W. Jayne & Co. and J. W. Campion & Co., 
Judge Holland instructed the jury that they were not to be 
considered as defendants, inasmuch as no evidence had been 
presented connecting either firm with any combination that 
there might have been. 

A MOTION FOR A NEW TRIAL. 

On December 1 twelve reasons in support of a new trial 
were filed in the United States Circuit Court by John G. John- 
son, counsel for the defendants. 

THE CHARGE OF THE COURT. 
Judge Holland, in charging the jury, reviewed the history 








328 


of the case, which is already familiar to our readers, a full 
Summary of the testimony having appeared in our last issue. 
The suit was brought under the Sherman act, which became 
a law on July 2, 1890. The provisions of the act which are con- 
cerned in this case are as follows: 


Section 1. Every contract, combination in the form of trust or other- 
wise, or conspiracy in restraint of trade, or commerce among the sev- 
eral States or with foreign nations, is hereby declared to illegal. 
Every person who shall make any such contract or engage in such com- 
bination or conspiracy shall be deemed guilty of a misdemeanor, and 
on conviction thereof shall be punished by fine not exceeding $5,000 or 
by imprisonment not exceeding one year, or by both said pi ents, 
in the discretion of the court. 

Section 2. Every person who shall monopolize or attempt to monop- 
olize or combine or conspire with any other person or persons, to 
monopolize any part of the trade or commerce among the several States 
or with foreign nations shall be deemed guilty of a misdemeanor, and 
on conviction thereof shall be punished by fine not exceeding one year, 
or by both said punishments, in the discretion of the court. 

Section 7. Any person who shall be injured in his business or prop- 
erty by any other person or corporation by reason of anything for- 
bidden or declared to be unlawful by this act may sue therefor in an 
Circuit Court of the United States in the district in which the defend- 
ant resides or is found, without respect to the amount in controversy, 
and shall recover threefold the damages by him sustained and the costs 
of suit, including a reasonable attorney’s fee. 


The judge pointed out that the first question for the jury 
to consider in this case was whether or not the defendants, 
or any of them, were at the time of the institution of this 
suit, and prior thereto, engaged or took part in a contract, com- 
bination or conspiracy for the purpose of monopolizing, or at- 
tempting to monopolize, trade or commerce among the several 
States, or in restraint of such trade or commerce. 

The second question was, if these defendants, or any of 
them, were so engaged, did it result to the injury of the plain- 
tiff in this case, and if so to what extent? 

It was claimed by the plaintiff that the three associations, 
parties to the suit—namely, the National Wholesale Druggists’ 
Association, the National Association of Retail Druggists and 
the Proprietary Association of America—had unlawfully com- 
bined to arbitrarily fix and regulate the price of proprietary 
remedies. It is claimed and evidence was offered to prove that 
retailers who failed to adhere to certain schedules of prices 
were disciplined and that manufacturers and wholesalers who 
dealt with such retailers were in their turn disciplined by the 


combined action of the three associations. 
THE RIGHTS OF PROPRIETORS. 
In reference to the rights of proprietors to fix prices on their 


products Judge Holland said: 


It is true, as claimed by the defendants, that any proprietor of a 
patent medicine, or goods such as those involved in this og 4 has a 
right to sell his goo or refuse to sell them to whomsoever he may 
see fit, and he may lawfully say who shall handle his goods at whole- 
sale, and upon what conditions the wholesaler — = dispose of them to 
the retailer, and prescribe the conditions upon which the retailer shall 
sell them to the consumer, and in case of any violation of his agree- 
ment by either the wholesaler or retailer the proprietor has a lawful 
right to refuse to sell his goods in the future to either. And so the 
wholesaler has the lawful right to purchase, or refuse to purchase, 
goods from a proprietor, or to sell, or refuse to sell to a retailer, and the 
wholesaler or proprietor has a lawful right to refuse to sell to a retailer 
who he finds is cutting the prices below what either of them contracted 
with the retailer to sell the goods at. So also has the retailer the 
right to fix for himself a schedule of minimum prices, as high as he 
may choose, at which he will sell his drugs at retail, and he may law- 
fully refuse to sell the same for any less. He may also lawfully re- 
fuse to purchase any goods, proprietary or otherwise, from a proprietor 
or wholesaler who offends him in their manner of dealing with his 
competitiors, or for ~~ ! other reason that concerns himself. Any or 
all of these dealers in this class of goods throughout the United States 
have a right to join and belong to the various associations to which 
they belong in order to raise the standard of efficiency and honesty in 
the transaction of this kind of commerce. But while the members of 
these associations have a right to transact their business as they may 
deem best for the promotion of their own interests, and join such an 
association as will aid them in that business a ewe | conducted, 
they have no right, either by express written agreement or by concerted 
action to say to any other person engaged in the retail drug business 
that you must sell to the consumer at a certain figure ag upon by 
a concensus of opinion by the druggists of your ocality, and if you 
do not you will be placed upon the aggressive cutters’ list, and so far 
as able we will prevent you from purchasing goods from the whole- 
salers and proprietors throughout the United States; and to say to a 
wholesaler or proprietor that unless = cease selling to an aggressive 
cutter, who has refused to comply with our demands to sell his goods 
to the consumer at a minimum price list fixed by the consensus of 
opinion in the locality in which he sells, we will refuse in the future 
to purchase any goods from you until you comply with our demands. 
In other words, = individual engaged in the drug business may buy 
from and sell to whom he pleases, and to refuse to buy or sel] or in 
any manner have commercial intercourse with any other dealer in the 
drug trade that he may refuse to deal with. He may join one or all 
of the associations mentioned in this suit. and he may himself reason 
with his customers as to the best method of —s a profitable business, 
and act as he may see fit after such discussion, but he cannot combine 
with others in the drug trade for the = e of adopting a plan by 
which other members engaged in this business are coerced and com- 
pelled to conduct their business on principles contrary to their free 
and untramelled selection. ; 
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THE CHARGE PROPOSED BY THE DEFENSE. 


The defendants asked the Judge to instruct the jury as 
follows: 


(1) It is your duty to find the facts, and you must give a verdict 
in favor of the defendants if you find that there was no agreement or 
combination between them other than what is embodied in the follow- 
ing statement: “If there were three organizations, one, unincor- 
porated, known as the Proprietary Association of America, composed 
principally of persons who manufactured medicine and other articles, 
under secret prescriptions, or who sold products manufactured by them 
respectively under respective trade names and trademarks; another, 
also unincorporated, known as the National Wholesale Druggists’ Asso- 
ciation, composed of wholesale dealers of such articles, who bought 
from the manufacturers thereof and who sold at retail; and the third, 
a corporation known as the National Association of Retail Druggists, 
composed of local organizations of retail a some incorporated, 
and others unincorporated. If the Proprietary Association, neither under 
its charter or by-laws, or by virtue of any agreement or arrangement, 
undertook to fix or did fix, maintain or regulate the prices of goods 
manufactured by its different members or the terms of their contracts, 
or obliged them to fix, maintain or regulate prices or terms of con- 
tract, and if each member, despite the Association, was at liberty with- 
out violating any ares or understanding, to fix and regulate his 
own prices, terms of sale and contracts. If each member of the Pro- 
prietary Association did fix his own prices and terms of sale and con- 
tracts without any ppc ned with or compulsion by his associates 
or his association. If members of said Proprietary Association, each 
acting for himself, sold his manufactured product under what is known 
as the tripartite plan or contract, which contract provided that no 
wholesale dealer should sell his goods to an aggressive cutter, or at 
less than the price designated in such contract. If there had been a 
resolution of the National Association of Retail Druggists requesting 
the manufacturers of pharmaceutical and other preparations, other than 
proprietary preparations, not to sell any of their manufactured prod- 
ucts to aggressive cutters without any action thereon by the Pro- 
prietary Association and without any other action thereon by the 
National Wholesale gy Association, saving that embodied in 
the resolution alleged to have been passed to that effect on September 
10, 1903, at Boston. 

If there was thereafter an agreement, each acting for himself, by 
some of the manufacturers of such pharmaceutical preparations not to 
sell to aggressive cutters, which — was made at the request 
of the National Retail and of the National Wholesale Druggists’ Asso- 
ciations. If there was an individual expression by each wholesaler, 
given at the request of the National Association of Retail Druggists, 
and of their local associations, to the effect that his policy would be 
not to sell any of his ds to such aggressive cutters. If after such 
agreement by manufacturers of pharmaceutical preparations and such 
expression of opinion by wholesalers the manufacturers so eeing 
and the wholesaler so expressing himself, refused to sell, in the one 
case, his manufactured product, and in the other, goods, to such ag- 
gressive cutter. If neither this agreement nor this expression of 
opinion was the result of any resolution, agreement or arrangement by 
either the Proprietary Association of America or by the National 
Wholesale Druggists’ Association. If the action of the wholesaler re- 
sulted from his desire to secure the custom and business — of 
said retailers’ association and retailers, and if the purpose of the retail 
association and of the retailers was to prevent their competitor, the 
aggressive cutter, from obtaining his goods and underselling them. 
the Wholesale Druggists’ Association, the National Association of Re- 
tail ee and the Philadelphia Association of Retail Druggists, 
one or all acting upon the desire and with the intent to further their 
respective business interests, requested each of the various marufac- 
turers of proprietary medicines manufactured under trade secrets to 
enter into a contract in the form of that known as the tripartite con- 
tract for the sale of his manufactured products, and because of his 
business judgment, and if each proprietor acceded to the request indi- 
vidually, not as a member of the association, and individually adopted 
such form of contract. If the National Wholesale Druggists’ Asso- 
ciation, the National Association of Retail Druggists and the local 
associations give information to each proprietor from time to time of 
violations of said tripartite contract, and if plaintiff was put upon 
the aggressive cutters’ lists because he was an aggressive cutter, as 
the result of information received by the National olesale Druggists’ 
Association, or the National Association of Retail Druggists, or the 
Philadelphia Association of Retail Druggists, and if thereafter he 
was refused sales by the Ps who had entered into such tri- 
partite contract because of his being on said list, and he was refused 
sales of their respective manufactured products 7 the various manu- 
facturers of pharmaceutical preparations, acting individually, because 
he was on such list, and if he was refused sales by wholesalers of goods 
not sold under the tripartite plan, we f for the reasons above set forth 
— ee the facts as thus stated, you must find in favor of the 

efendants.” 


The Judge declined to instruct the jury as proposed above, 
saying: “This point is denied.” It will be observed that the 
point in question covers the essential elements of the tripartite 
plan, though in affirming point No. 7 as proposed by the defense 
the Judge apparently contradicts himself, as will be seen by 
comparing the two “points.” Point No. 7 as proposed by the 
defense follows: 

(7) Your verdict must be for the defendants if you find that there 
was no combination or agreement between the members of the Pro- 
prietary Association of America as to the pee at which their goods 
were to be sold, or as to the terms upon which sales were to be made, 
but that each proprietor fixed his own prices and terms of sale without 
any agreement or combination with the other members of his associa- 
tion, even though you find that by schedules prepared by local associa- 
tions of retail druggists minimum prices were fixed in their respective 
localities, less than the ordinary retail prices of each proprietor, and 
even though you find each proprietor was willing his medicines should 
be sold as low as said minimum prices, without subjecting the person 
selling to be considered an aggressive cutter under this tripartite 
contract. 


As stated above this point was assented to by the Judge, 
though in apparent contradiction, to some portions at least, of 
point No. 1. 
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: EMASCULATION OF THE TRIPARTITE PLAN. 
Point No. 8 as proposed by the defense specifically defines 
the tripartite plan and its method of operation. This point 
lollows: 
DEFINITION OF THE TRIPARTITE PLAN. 


If you find that all that was done by the National Wholesale Drug- 
gists’ Association, and its members, in the way of an agreement not to 
sell to —*, cutters, was embodied in tripartite contracts, such as 
those referred to hereinbefore, under which they were selling goods, 
and that all that was done by the wholesalers, who are defendants, was 
in the way of the expression by each individually of his policy, not to 
sell the aggressive cutters, given to retail dealers, or retail associa- 
tions, and if you find that such promise was made in each case by the 
individual, not as a member of an association, but because the per- 
sons to whom he promised were competitors of such aggressive cutters, 
and because of his desire to secure their trade, which he feared might 
otherwise be prejudiced, your verdict must be in favor of said whoie- 
saler dealer defendant. 


“This, gentlemen of the jury,” said the Judge, “is true, 
if the tripartite contract referred to therein does not involve 
the requirements of the tripartite contract set forth in the 
Resolution of the N. W. D. A., held at Chicago, 1900. That 
tripartite plan is as follows”: 


This is the designation ove to the plan that is earnestly urged 
and supported by both the National Wholesale Druggists’ Association 
of the National Association of Retail Druggists. It has also been 
recommended to its members by the Proprietary Association of 
America. On pages 5, 6 and 7 is given a complete list of all the 
proprietors who have adopted this plan up to date. An asterisk is also 
placed opposite the names of such proprietors where their schedules 
are printed. Each of said proprietors has individually stated he will 
confine his sales at best prices strictly to a uniform list of jobbers, 
whom he has selected as his distributing a>. and that his whole- 
sale agents must not sell his goods at any price to aggressive cutters or 
brokers, either Hengenm A or indirectly. he penalty prescribed by each 
proprietor for the violation of his terms in this or any respect is his 
refusal to longer supply his goods to any jobber who may be found 
guilty of such violation. These conditions of the proprietors make 
it absolutely necessary for each jobber to consult the list of cutters 
before ~~ orders, and to decline to sell tripartite goods to any 
party on said list, to any broker or to any one who may ory such 
cutters or brokers. The following are the conditions required .of job- 
bers and retailers by the tripartite proprietors, in return for the re- 
striction of their sales at best prices to the recognized list of jobbers: 

(1) Jobbers, through their salesmen, to refrain from runnin 
down proprietary goods, and to give instructions to sell what is call 
for, without reference to any particular article which may happen to 
pay a higher profit. 

(2) Jobbers to refrain from asking any further discounts than 
those at present allowed. 

(3) Each jobber, for himself, to discontinue his nonsecret depart- 


ment. 

(4) Jobbers to refrain from selling proprietary preparations at any 
price, either directly or indirectly, to aggressive cutters and brokers 
or to any parties supplying aggressive cutters and brokers. 

(5) Retailers not to substitute when standard gen arg ong articles 
are called for, but in each case to give the customer what is asked for 
without argument. The aggressive cutter is defined as the dealer who 
is designated as such by not less than seventy-five per cent. of the 
local retail Grageists, and the definition of the term nonsecret is a 
preparation made for or by a dealer to be offered when a proprietary 
article of like nature is called for. The list of aggressive cutters, etc., 
is sent to jobbers and proprietors for their information by Thomas V. 
Wooten, Secretary of the N. A. D., whose office is located at 153 
La Salle Street, Chicago, Ill. The recognized list of jobbers is fur- 
nished to proprietors for their information by the chairman of the 
Proprietary Committee of the N. W. D. A. 


“It appears,” said the Judge, “that was the tripartite 
plan that was recommended and adopted in 1900. If that is 
the tripartite plan referred to in this point, it is not affirmed. 
If, however, the tripartite plan involves only what was later 
set out as to that plan and did not include the requirements 
that certain actions should be taken by the association and 
members by which information could be be furnished to others, 
by which they could coerce others in the trade to act contrary 
to their own free will and accord, it [point No. 8] would be 
true.” 


THE RIGHT OF PROPRIETORS UNEQUIVOCALLY CONCEDED. 


The Judge gave his assent to the following point (No. 10) 
setting forth the rights of proprietors: 

(10) The manufacturer of a proprietary medicine or food, manu- 
factured under a trade secret or trademark, to which such manufac- 
turer has given value by advertisement and personal efforts, has a 
right to prescribe a price of his product and to bind purchasers from 
him not to sell the same at a less price, or to resell to such persons 
as shall be by him designated. It is the duty of all purchasers of 

oods from such manufacturer under such circumstances to carry out 

fis eontract. The manufacturer subjects himself to no liability to 
persons to whom he refuses to sell, whether his reasons therefore be 
good or purely capricious. 

In the next point (No. 11) to which the Judge assented, the 
statement is set forth that the manufacturer is entitled to pre- 
scribe as one of the terms of the sale to others, of his man- 
ufactured produce, that they shall not resell the goods pur- 
chased from him to persons who have aggressively cut prices 


of such, or similar goods, or who sell to such aggressive cut- 
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ters. He exposes himself to no liability for damages by rea- 
son of his thus not selling or refusing to sell to such aggres- 
sive cutters, or to such persons dealing with them. The Judge 
concurred in the ruling that if the wholesale dealer, believ- 
ing that by selling goods to an aggressive cutter he will di- 
minish his trade with competitors of such aggressive cutter, 
or that such competitors will not be interested in favoring 
and promoting his interests, refused to sell to aggressive cut- 
ters because thus actuated, he does not expose himself by 
reason thereof to any liability for damages. He also agreed 
to the following point: 

(15) Though you find that each one of the various wholesale 
dealers, defendants in this case, individually because of an appeal to 
each, made by retail dealers, that he would agree not to sell to aggres- 
sive cutters competing with them and underselling them, did manifest 
his unwillingness to sell to such aggressive cutters and did so to re- 
fuse because of his desire to promote his business interest and to pre- 
vent a loss of trade, he did not, = virtue of such conduct, do anythin 


& 
violative of the laws of the United States or expose himself to liability 
to pay damages. 


This is true. 

The rulings made by the Judge as to the tripartite plan 
differentiate between the plan as laid down in 1901 and a 
tripartite plan as defined by the defense, connsisting simply of 
a plan which was simply entered into by the proprietor fix- 
ing his prices, saying to whom his goods shall be sold and 
at what prices, and does not involve the performance of any 
other duty, or connect him with any other plan for the pur- 
pose of coercing others. It was left to the jury to decide which 
was really the plan operated under. 

Mr. Johnson, the attorney for the defense, took exception to 
the charge of the court generally and also in several specific de- 
tails Mr. Scott, the attorney for the prosecution, made note of 
an exception to the ruling of the court in striking Campion & Co. 
from the list of defendants and also some other details in the 
charge. In conclusion, the Judge instructed the jury to find 
what actual damages, if any, had been suffered by the plain- 
tiff. The counsel for the H. K. Mulford Company took excep- 
tion to the ruling of the court in refusing to instruct the jury 
to render a verdict for the H. K. Mulford Company. 

The case then went to the jury and after two hours’ delib- 
eration a verdict was rendered awarding damages in the 
amount of $20,738, as above stated. 





_ LOCAL RESULTS OF THE LODER SUIT. 





A Wide Open Market—A Cut to a Finish—Retailers Present Their 
Side to the Public. 


(From our Regular Correspondent.) 


Philadelphia, December 5.—The Loder suit has stirred up a 
hornet’s nest in retail drug circles in this city. Previous to the 
jury giving Mr. Loder a verdict of $20,738 there were only 
about two retail drug cutters in this city. George B. Evans, 
who is the father of cut rate druggists.in Philadelphia, had 
for some time past been working in harmony with the local 
retail association, but now there is a change, and it is likely 
that there will be cutters all over the city. It is understood 
that a determined effort is to be made to give Mr. Loder a 
dose of his own medicine, and this is to be done through the 
house of George B. Evans & Co. This house is going back to 
its old system of selling proprietary medicines at a less price 
than any other drug store in the city. It is well known that 
Mr. Evans has the financial backing as well as the facilities to 
undersell any other druggist in this city. It is estimated that 
Mr. Evans can sell patent medicines at 25 per cent. below their 
cost and be a big winner at the end. 


MORE SUITS MAY FOLLOW. 


It is said that more suits are to follow this of Mr. Loder’s. 
and he will bring another suit claiming damages from the 
time the former suit was brought until the verdict was ren- 
dered. There is also a rumor that Jacob Brothers, who have 
a drug store on Chestnut street above Tenth, will take similar 
steps to those adopted by Mr. Loder. 
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ALL RESTRICTIONS REMOVED. 


There is no trouble experienced by the retailers at this time 
in getting all the drugs and proprietary articles they desire. 
The leading wholesale drug houses have united in a circular 
announcing that they are now ready to sell such goods as the 
druggists desire. These circulars have been sent broadcast 
and it is thought that it will not be long before there will be 
cutters all over the city. The officers of the Philadelphia Re 
tail Drug Association have been given instructions how to go 
about their work without infringing the law. Many of the 
wholesale druggists, as well as some of the leading retailers. 
censure the officers of the association for the manner in which 
they conducted the boycott against such houses as would not 
agree to live up to the prices set by the association. 


MR. LODER’S GOLD IS GOOD. 


Shortly after the rendering of the verdict in the Loder suit 
Mr. Loder, accompanied by his attorney and a large bag con 
taining gold five and ten dollar pieces, visited several of the 
wholesale houses and gave orders for goods. In all cases he 
met with no opposition, and such articles as the druggists had 
he was supplied with, he paying for the same in gold. Mr. 
Loder stated that he had letters from the manufacturers of 
proprietary articles stating that they were willing to supply 
him with goods. The head of one large wholesale house said: 
“You bring those letters and then we will write to the manu- 
facturers and find out what their views are in regard to selling 
their goods to you. Then we will act accordingly.” 


THE RETAILERS’ POINT OF VIEW. 


Thomas H. Potts, president of the Philadelphia Retail Drug 
Association, denies that his association pursued trust methods 
in bringing about an agreement between the retail druggists 
for a change in prices of proprietary medicines. He issued a 
statement under authority from the association which was sub- 
mitted at the regular monthly meeting of the association on 
December 1. There was much indignation expressed over the 
fact that the Philadelphia retailers were represented as being 
parties to the drug trust. It is in denial of such assertion 
that President Potts was authorized to issue an open letter, 
which reads as follows: 


The Philadelphia retail druggists have been grossly misrep- 
resented in the reports of the Loder case. Our Retail Drug- 
gists’ Association is no trust. If there is a trust, it is a trust 
of the aggressive cutters, who are endeavoring to monopolize 
the drug business of the city by driving members of the retail- 
ers’ association out of business. The fact is that the city is 
saved from a monopolistic cutters’ trust only by the united 
stand of independent retailers. 


TO FIGHT SUBSTITUTION. 


The true relative merits of our business methods and of 
the methods of the aggressive cutters can best be shown by the 
way in which each handles the proprietary remedies: around 
which the Loder case was built. The expenses of a retail drug- 
gist are 20 per cent. of his gross receipts. With less than 20 
per cent. profit a retailer can carry no goods without loss un- 
less he resorts to substitution. One of the main objects of ouc 
retailers’ association is to eliminate trade abuses, and one of 
the main trade abuses we fight is substitution. Substitution can 
only be fought by maintaining business principles based on 
honest, equitable profits. Therefore members of our retailers’ 
association, pledged to a square deal without substitution, are 
carrying the proprietary remedies at prices meeting their ex- 
penses, and they continue this profitless part of their business 
only for the accommodation of the public in the same way as 
they carry stamps and telephone calls. 


THE ROLE OF THE CUTTER. 


The aggressive cutter, on the other hand, carries proprietary 
remedies at a loss only for advertisement. But when a cus- 
tomer calls for the advertised article the cutter invariably per- 
suades the customer to take a substitute at 50 cents instead 
of the proprietary article selling cut rate at 60 cents, and 
therein lies the art of cutting, because the cutter makes a 
greater profit on his substitute at 50 cents than he would if he 
sold the proprietary article at 75 cents instead of 60 cents as 
he advertises it. And here, too, lies the injustice of the mat- 


ter, because the proprietary article is widely advertised by the 
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proprietor at no expense to the cutter, who, through the popu- 
larity of the proprietary article, attracts customers for his own 
substitute. 

Mr. Loder has used demoralizing cut prices as an advertise- 
ment for his own products. 

All cutters thereby increase their business unjustly at the 
expense of the remedy proprietors, at the expense of the public 
and at the expense of other retailers, who are unjustly repre- 
sented as robbers because they maintain prices that enable 
them to avoid the abuse of substitution and barely save them 
from actual loss in accommodating the public. 





NEW YORK RETAILERS IN AN ANGRY MOOD. 


N. A. R. D. Movement at a Standstill Here—Jobbers Blamed and 
Proprietors Warned—Review of the Situation. 


What is admitted to be a very critical situation has de- 
veloped in connection with the movement for price regulation 
inaugurated by the Metropolitan Association of Retail Drug- 
gists, under the auspices of the N. A. R. D., in this city, and 
it is no exaggeration to say that the movement is practically at 
a standstill, with no likelihood of further progress until the 
present difficulties are adjusted. Responsibility for this un- 
welcome and unexpected state of affairs is openly laid at the 
door of the jobbers, and the primary cause of the trouble is 
the so-called jobbers’ agreement which took effect on November 
1, whereby discounts to retailers were abolished or reduced. 
When that agreement or understanding was announced it was 
made to appear as a move on the part of wholesalers to stop 
irregularities in the matter of discounts, excessive rebates, etc., 
and to put all retail interests on an equal footing in this re- 
spect. It is now charged that the agreement is nothing more 
or less than an attempt by jobbers to check, if not upset, the 
Direct Contract Serial Numbering Plan, and to revive the old 
tripartite plan, which was abandoned by the N. A. R. D. some 
time ago, but which, it is claimed, still appeals more favorably 
to wholesale interests than does the direct contract plan, not- 
withstanding their formal and professed allegiance to the lat- 
ter, to say nothing of the decision in the Loder suit, which it 
is admitted bears heavily on the tripartite agreement. Fur- 
thermore, M. A. R. D. interests assert that the real policy of 
the N. A. R. D. has been misrepresented by certain interests 
representing the National Wholesale Druggists’ Association for 
the purpose of winning proprietors’ support to the obsolete tri- 
partite agreement. The old controversy over the status of co- 
operative buying clubs among retailers, which was supposed 
to have been settled, has again come to life, and to down such 
clubs or curb their operations is declared to be one of the 
motives back of the jobbers’ movement. 


DISCUSSED AT THE METROPOLITAN MEETING. 


This whole situation was freely discussed at a rather stormy 
session of the General Committee of the M. A. R. D., held last 
Monday afternoon at Allaire’s, Third avenue and Eighteenth 
street. The meeting was well attended and the Peruna, Piso 
and Bromo-Laxative Quinine representatives were in attend- 
ance. The meeting was held in executive session, but enough 
has been‘ learned from reliabie sources to warrant the state- 
ment that great dissatisfaction exists in the ranks of the M. A. 
R. D. and that only prompt and decisive action by the Execu- 
tive Committee of the National Association of Retail Druggists 
will relieve the situation here. The whole movement in this 
city and section, according to prominent representatives of the 
M. A. R. D., has suffered greatly because of this trouble. With- 
in the past week or so the two organizers employed by the local 
association have been able to collect but a trifling sum. As a 
result of the disclosures made at last Monday’s meeting the 
secretary was instructed to place the whole situation clearly 
before the National Executive Committee of the N. A. R. D., 
with the request that that body immediately and in a way that 
cannot be misunderstood define the attitude of the National 
Association in this matter and the policy that it intends to 
pursue. 

The issue is thus sharply defined between the jobbers on 
the one hand and the N. A. R. D. on the other. The National 
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Executive Committee’s reply is most anxiously awaited by 
officials and other members of the M. A. R. D., for upon that 
reply depends in a very large measure the future of the local 
branch of the national organization. 


DEMORALIZATION CAUSED BY JOBBERS. 


A well-known representative of the M. A. R. D., who attend- 
ed Monday’s meeting and took part in its deliberations, dis- 
cussed the situation freely with a representative of the AMERI- 
caN Drucaist. It is quite evident that the session was a 
lively one and that those who are responsible for present con- 
ditions were dealt with unsparingly. He said: “ Owing to the 
nature of the matters we were obliged unfortunately to con- 
sider, there was a very free and somewhat heated discussion. 
The reports from the chairmen of the various districts were not 
satisfactory; the progress made recently has been slow, due 
probably to the fact that considerable old stock is still in the 
hands of the large dealers. Violations, however, are gradu- 
ally being run down and the agents who have been caught vio- 
lating their contracts have had their contracts canceled by the 
manufacturers who have been co-operating with us. The Pe- 
runa Company now has several cases pending against cutters, 
principally department stores, and the Piso and Bromo-Laxa- 
tive people are also active. It takes time to run down all vio- 
lations, but we were making progress along lines that would 
have brought us to success ultimately, when the jobbers, by 
their agreement of November 1, utterly demoralized the 
situation here and seriously impaired the strength of the 
M. A. R. D. to the extent of causing much dissatisfaction 
among retailers who have joined the direct contract movement 
and of weakening their faith and confidence in the same. 

“ Retailers who joined the M. A. R. D. and paid their money 
to help bring about better conditions on proprietary medicines 
did so in the belief and on representations that better prices 
would be secured by the adoption and enforcement of the 
Direct Contract Serial Numbering Plan. Just as this system 
was getting a good foothold here in New York the jobbers got 
together and abolished the discounts that retailers had been 
receiving. The increased profits resulting from the direct con- 
tract system do not offset the loss in discounts. Furthermore, 
the jobbers, while squeezing the average retailer on rebate 
goods, at the same time are granting concessions to the big 
cutters. 

AGAIN THE QUESTION OF BUYING CLUBS. 


“The retailers’ buying clubs are still a thorn in the side of 
the wholesalers, and it is a part of their movement to prevail 
upon proprietors not to recognize such concerns or to sell to 
them direct—in other words, the jobbers are assuming the right 
to dictate whether any other interests besides themselves shall 
carry on a wholesale business. Such a position is obviously 
untenable. 

RESTIVE RETAILERS. 


“ Under present conditions retail druggists in this city who 
are supporting the M. A. R. D. movement are practically pay- 
ing for the privilege of not only being ‘done’ by the jobbers, 
but of seeing the big cutters enjoy concessions that they them- 
selves cannot get. So far as the proprietors are concerned, I 
believe it behooves them to look after the interests of retailers. 
They ought to know by this time that the Direct Contract Se- 
rial Numbering Plan is the only plan that will bring about 
the results desired, and that it is the only plan that has stood 
the tests of the courts. The proprietors should also bear in 
mind these facts: It has been fully demonstrated that the 
direct contract system is practicable; it can be and is being 
enforced. Retailers are prepared to co-operate with the pro- 
prietors in this plan and have proven that they are ready for 
it by the large number of contracts they have signed. They 
believe thoroughly in the efficacy of that plan, and even the 
big cutters who are prominently identified with the newly 
formed American Druggists’ Syndicate have formally indorsed 
it, for all the goods of that syndicate will be marketed under a 
form of the direct contract and serial numbering system. 
These goods will be similar to ‘patents’ now on the market, 
and if the proprietors do not do the square thing with retailers 
in standing by them in this crisis it would not be surprising to 
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see retailers take hold of the new remedies at the expense of the 
old line patents. It would be well for proprietors to give this 
phase of the situation serious thought. 

“Just what the outcome of this crisis will be is hard to 
predict. Certainly some action must be taken at once by the 
National Executive Committee to correct the misrepresentations 
made by a representative of the N. W. D. A. with regard to the 
old tripartite agreement.” 

ONE BUYING CLUB ON THE CUT-OFF LIST AND OTHERS TO JOIN IT. 

It developed at the meeting that the Brooklyn Consolidated 
Drug Company has been put on the cut-off list on some goods, 
and that similar efforts are being made against the Philadel- 
phia and Washington buying clubs. 

STATEMENTS BY MANUFACTURERS. 

Communications from the Peruna, Piso and Paris medicine 
companies were read by Secretary Swann, which, in substance, 
showed that violations were gradually but successfully being 
run down. 

Lee M. Evans, the Peruna representative, said in speak- 
ing of department stores that this company now refuses to sell ’ 
to any but signers of the contract; the company’s early 
policy toward department stores was admitted to be a mistake, 
which the company was now trying to rectify; the Peruna 
company now has five or six suits pending against depart- 
ment stores. Both W. A. Talbott, president of the Piso Com- 
pany, and Mr. Clarke, of the Paris Medicine Company, gave 
assurance of their firm’s sincerity and determination to prose- 
cute all violations of their contracts. 


CANADIAN NEWS NOTES. 
(From our Regular Correspondent.) 

Toronto, December 5.—The semiannual meeting of the On- 
tario College of Pharmacy opened yesterday at the college in 
this city. The principal question under discussion is the pro- 
posal to enlarge the present college building or to sell the site 
and erect a new building in or near the Queen’s Park. It is 
altogether likely that the proposition will be negatived, as the 
special committee to whom the question was referred at the 
last meeting have reported against any action at present, on the 
ground that the necessity for increased accommodation on ac- 
count of overcrowding no longer exists. There has been a 
considerable falling off in the number of pharmacy students, 
owing to the raising of the matriculation standard. 

The Canadian Government is considering the advisability of 
taking action in regard to patent medicines containing a large 
proportion of alcohol similar to that adopted by the Internal 
Revenue Department of the United States. It is probable that 
some steps will be adopted so as to impose a tax on such medi- 
cines such as is now levied. on gpirits. 

A meeting of the members of the new wholesale drug merger 
will be held at Montreal on the 7th inst., when they will elect 
officials and settle many details of their policy. Another large 
wholesale drug company has applied for a charter of incorpor- 
ation, in connection with which the names of several promi- 
nent Montreal men are mentioned. 

R. T. Shillington & Co., druggists, Ottawa, have sold out to 
Allen & Cochrane. 

W. H. French, of Wolsely, Sask., has disposed of his drug 
business to H. H. Mitchell. 

Damase Jolicceur, druggist, of Quebec, died recently. 


Druggists as Bankers. 

The Bank of America, which was opened for business 
December 4, is distinguished by numbering a strong drug dele- 
gation among its directors. Among the members of the board 
are: J. V. Pierce, who for the past 20 years was in the credit 
department of Fuller & Fuller; C. F. Sorrow, who in former 
years conducted a retail drug store; L. A. Becker, founder and 
head of the L. A. Becker Company, maker of the Twentieth Cen- 
tury soda fountains, and Alex. Harris, who has been long iden- 
tified with the firm of Johnson & Johnson.. 

The new bank is launched under the most favorable auspices 
and will no doubt soon take rank among the leading moneyed 
institutions of the Windy City by the inland sea. 
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Obituary. 


Charles C. Goodwin, of the Eastern Drug Company, died at 
his home in Lexington, Mass., November 27. He had been ill 
for some time, but the end came unexpectedly. Mr. Goodwin 
was born in Lowell in 1839. At the age of ten he moved to 
Charlestown and shortly after to Lexington. His father was 
George C. Goodwin, the founder of the firm of George C. Good- 
win & Co., for many years located in Hanover street. 

Charles C. Goodwin was graduated at the Lexington High 
School and entered his father’s store when 18 years old. He 
became the head of the firm upon the death of his father in 
1869, and continued to carry on the business until the forma- 
tion of the Eastern Drug Company in 1900, of which his house 
was a constituent part. He was made president of the new 
concern and held that office at the time of his death. He was 
also vice-president of the N. W. D. A. He was a member of the 
Boston Druggists’ Association and at one time its treasurer. 
Resolutions upon his death were adopted at the November meet- 
ing of this organization. Mr. Goodwin was a member of Simon 
W. Robinson Lodge, F. and A. M., Menotomy Royal Arch 
Chapter, and De Molay Commandery, Knights Templar. He 
was also a member of the Ancient and Honorable Artillery 
Company. He was interested in musical matters, being a mem- 
ber of the Old Boylston Singing Club and of the Beethoven 
Orchestra, of Lexington. He was very prominently identified 
with the work of the Hancock Congregational Church, of Lex- 
ington, from its organization. He sang in the choir. Mr. 
Goodwin married, October, 1862, Alice Dodge Phelps, of Lex- 





CHARLES C. GOODWIN. 


ington, who survives him, together with three children. The 
funeral was held at Lexington on November 29 and was largely 
attended by druggists from Boston. 





PHARMACEUTICAL RECORD. 











LUTHER F. STEVENS, PH.G. 


Luther Fuller Stevens, who died at his home in Brooklyn, 
N. Y., on Friday, December 1, was born on July 12, 1846, in 
Elbridge, Onondaga County, N. Y., and was thus in his fifty- 
ninth year. He commenced drug store life when 20 years old 
with the late F. T. Whiting, of Great Barrington, Mass., in 
1866, having taken the academy course then given by the State 
of New York in technics, chemistry and engineering, with two 
winters at Cooper Union night classes. For years Mr. 
Stevens had been a prominent figure in the pharmaceutical 
affairs of the metropolitan district, maintaining his residence 
in Brooklyn. He was one of the active workers on the original 
committee for the drafting of the National Formulary, having 
represented the New York State Pharmaceutical Association for 
two years in that body. He was one of those who assisted 
Professor Bedford in organizing the State Pharmaceutical As- 
sociation, and was one of the organizers of the preliminary 
work by the Kings County Pharmaceutical Society in its yearly 
lectures. which led to the establishment of the Brooklyn College 
of Pharmacy. He was the author of many excellent contribu- 
tions to pharmaceutical literature. The deceased possessed 
a good knowledge of mining engineering and was, perhaps, the 
first white discoverer of the Venezuelan gold mines which have 
caused so many international difficuities. In 1868 he went to 
Venezuela ,with his father and followed up the Indians who 
brought nuggets of gold from the secret mines in the moun- 
tains, and in that way located them. Notwithstanding his im- 
portant discovery, Mr. Stevens did not realize a fortune on it. 
He returned to Brooklyn and engaged in business at Court 
street and Atlantic avenue. Mr. Stevens was unmarried. 
Services were held at 195 Halsey street, Brooklyn, on Sunday, 
December 3, and were attended by a representative of the 
Kings County Pharmaceutical Society, which sent a floral 
wreath. 

JOHN T. FRENCH. 

John T. French, M.D., died at Winchester, Massachu- 
setts, on November 18. He was born in Lowell 44 years ago. 
For many years he represented Gilman Bros. on the road and 
he had a wide circle of acquaintances in the drug trade. He 
was a lecturer in the medical school of Tufts College. About 
seven years ago Dr. French located in Winchester, where he 
later became a member of the Board of Health. He is sur- 
vived by a widow. 

DIED. 

Bonp.—In Denver, Col., last month, Stephen Bond. 

Corcoran.—In Fort Wayne, Ind., on Sunday, November 26. 
Owen Corcoran, in the fifty-first year of his age. 

Epcar.—In Hot Springs, Ark., on Sunday, November 26, 
William H. Edgar, in the forty-first year of his age. 














E1cHropt.—In New York City, on Monday, November 20, 
Charles Eichrodt. 
Goopwin.—In Lexington, Mass., on Tuesday, November 28, 
Charles Clinton Goodwin, in the sixty-eighth year of his age. 
Husparp.—In Syracuse, N. ¥., on Wednesday, November 22, 
Charles Hubbard, in the sixty-seventh year of his age. 
Prieson.—In Lock Haven, Pa., on Saturday, December 2, 
Adolph Prieson, in the seventy-fourth year of his age. 
STevens.—In Brooklyn, N. Y., on Friday, December 1, Lu- 
ther Fuller Stevens, in the fifty-ninth year of his age. 
Watt.—In Chicago, Ill., last month, Edward G. Watt. 
ZEIGLER.—In Chester, Pa., on Wednesday, November 28, 
Henry Zeigler, in the forty-fifth year of his age. 


Greater New York News. 


The seventy-sixth session of the New York College of Phar- 
macy will open on October 3. 


R. S. Johnston, Western representative of Merck & Co., sailed 
with Mrs. Johnston for Naples on the Fuerst Bismarck on De- 
cember 5. 

About the first of the new year the Powers-Weightman-Ros- 
engarten Company expects to move into its new quarters on 
Front street, near Maiden Lane. 


Richard Hillier has again become identified with the local 
drug trade, having opened offices at 165 Pearl street. He will 
make a specialty of domestic crude drugs. 

J. S. Schneider, of Fitzsimmons, Gleeson & Co., of this city, 
has gone on a month’s pleasure trip through the West. He ex- 
pects to visit the Coast before returning. 

President S. A. Goldschmidt, of the Columbia Chemical 
Works, sailed recently on the Kaiser Wilhelm der Grosse for 
Europe. He expects to return about January 1. 

William H. Nichols, president of the General Chemical Com- 
pany, is one of the directors of the Columbia Trust Company, 
which has just been organized in this city with a capital of 
$1,000,000. 

Among recent visitors to the local drug trade were W. H. 
Bradford, of Washington, D. C.; Henry Taylor, of Toledo, 
Ohio; W. H. Zottman, of W. H. Zottman & Co., Burlington, 
Vt., and J. W. Robertson, of Galeton, Pa. 


After a few weeks’ stay in this city, Mr. Spurway, of Spur- 
way & Co., Cannes, France, sailed for Europe recently. While 
here he made his headquarters with Magnus & Lauer, the Amer- 
ican representatives of Spurway & Co. 

An open meeting was held last Wednesday evening by the 
Greater New York Drug Clerks’ Association at 67 St. Mark’s 
place, Manhattan. An interesting feature of the meeting was 
an address on “Organization,” by William C. Anderson, of 
Brooklyn. 

At the series played on Monday evening, November 20, the 
Parke, Davis & Co. bowlers won both games, as did also the 
Dodge & Olcott team. The Whitall-Tatum and Colgate teams 
each won and lost a game. The Merck and Lanman & Kemp 
bowlers sustained double defeats. The highest score of the 
evening, 241, was made by Mr. Carr, of Parke, Davis & Co. 

Charles E. Sholes, of the Charles E. Sholes Company, was 
in Georgetown, S. C., last week superintending final arrange- 
ments for the opening of the works of the Georgetown Chemical 
Company. The company will make turpentine, rosin, pine oils 
and solvents, etc., and its entire output will be sold by the 
Sholes Company, of this city. 

The headquarters of the Faulhaber Chemical Company, man- 
ufacturer of a metal polish at 203 West Broadway, has’ been 
closed by the Sheriff on an execution in favor of G. W. Curtis 
for $675 on two notes and services rendered by an employee. 
The company was incorporated on May 23, 1903, with a capital 
stock of $10,000. 

Brent Good, the proprietor of Carter’s Little Liver Pills, un- 
derwent an operation for cataract on the right eye at the New 
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York Eye and Ear Hospital last week, and his many friends 
in the trade will be glad to know that the operation was a suc- 
cess, though it will be some time after Christmas before Mr. 
Good will be able to put in an appearance at his office. 

The meeting of the New York Drug Clerks’ Association at 
Terrace Garden, Wednesday night, September 13, was well at- 
tended. The time was entirely devoted to listening to speeches 
by labor leaders who urged the drug clerks to form a union. 
Chairman Nisselson presided. Among the speakers were Charles 
Oberwager, ex-president of the Central Federated Union; 
Michael Eastman and William Karlin. 


The warehouse of the Mallinckrodt Chemical Works in this 
city was looted recently of some $2,500 worth of chemicals, con- 
sisting principally of iodide of potassium, iodoform, cocaine, 
powdered opium and codeine. Joseph A. Hogan, elevator man 
at the warehouse, was charged with having committed the 
thefts. He was arrested, and admitted that he was prompted to 
the acts by two men who offered to pay him a good price for 
the goods, which they claimed they could easily dispose of. 
Some of the stolen merchandise was recovered. A quantity of 
goods bearing the labels of Lehn & Fink, Charles Pfizer & Co. 
and the Powers-Weightman-Rosengarten Company, it is said, 
was found among the Mallinckrodt goods. 

Most of the time at the last meeting of the New York Re- 
tail Druggists’ Association was taken up with criticism of the 
work of organizing the local retail drug trade. Much dissatis- 
faction was expressed. The Executive Committee reported 
plans for the administration of the relief fund recently provided 
by the association, and a final report on the matter is expected 
soon. The committee, it was announced, will make further ef- 
efforts to stop the giving away of souvenirs, which is stil! prac- 
ticed by some druggists. Peter Diamond was made chairman of 
a committee of three to solicit contributions from local drug- 
gists for the Russian relief fund. It was announced by A. 
Babst, of the Entertainment Committee, that the annual ball 
will be held in Terrace Garden on March 16. 


In the United States Circuit Court, Manhattan, the Keasby 
& Mattison Company, of Ambler, Pa., has brought suit against 
six prominent merchants to recover $600,000 damages, alleging 
conspiracy on the part of the defendants and claiming tiat the 
latter infringed the magnesia covering patent. A suit at law 
charging conspiracy to infringe a patent is new to patent liti- 
gation, for usually infringements are tried in the equity side 
of the Circuit Court. The defendants are Jacob F. Schoellkopf, 
jr., of Buffalo; William S. Gray, of New York; William T. 
Mayer, of Albany; C. P. H. Schoellkopf, of Buffalo, and H. J. 
Pierce and T. Keerey, of Hancock, N. Y. Jacob Schoellkopf, jr., 
is a member of the Schoellkopf, Hartford & Hanna Company, 
of 100 William street. Lawyer E. K. Jones, of 49 Wall street, 
represents the complainant, -* 


THE GREATER NEW YORK DRUG CLERKS’ ASSOCIATION. 

At the last meeting of this association the following officers 
were elected: President, J. Kramer; vice-president, B. Sander; 
treasurer, E. Sherman; financial secretary, R. Rogan; corre- 
sponding secretary, J. Elysowitz; recording secretary, D. Cohen ; 
sergeant-at-arms, E. V. Bookstaver. The association has under- 
taken the. establishment of a labor bureau for drug clerks, of 
which H. Nisselson and J. Kramer will act as agents. 


Drug Clerks’ Annual Ball December 30. 

At a meeting of the Drug Clerks’ Circle held Wednesday, 
November 22, the various committees reported that they had 
completed all arrangements for the grand annual ball, to be 
held Saturday, December 30, at Terrace Garden. The elaborate 
arrangements for the ball, together with the general interest 
it has aroused, promise to make the affair a greater success 
than ever before. Many men well known in the pharmaceutical 
profession will attend. The Drug Clerks’ Journal, which is 
published once a year and given away at the ball as a souvenir, 
will this year contain numerous articles written by the mem- 
bers on many subjects interesting to the pharmacist and gen- 
eral public. The journal is being compiled by Ph. Halprin, Dr. 
Joseph Kahn and Wm. Karlin. 
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The officers of the Drug Clerks’ Circle are: President, Ph. 
Halprin; vice-president, Wm. Karlin; treasurer, H. Harkavy ; 
corresponding secretary, Dr. Joseph Kahn; financial secretary, 
S. Norman; recording secretary, D. A. Lutz; sergeant-at-arms, 
A. J. Kramer; trustees, J. A. Klein and M. Mishkin. 


To Change the Name of the Drug Club. 

Believing that the failure to adopt the proposed change in 
the name of the Drug Club of New York last year was due 
to some misunderstanding on the part of the members, the 
Board of Governors has issued a noticé of a special meeting 
of the club, to be held in the club rooms on Tuesday, December 
12, at 1.30 p.m., when the following resolution will be presented : 

Resolved, That Article I, Section 1, of the Constitution be 
amended to read as follows: 

This Association shall be known as 
“The Drug and Chemical Club.” 

Resolved, That the officers and directors of the club be and 
are hereby instructed to take the legal steps necessary to change 
the name of the club to “ The Drug and Chemical Club.” 

It is the desire of the board that there shall be a full ex- 
pression of the sentiment of the members regarding this ques- 
tion, so that whatever decision is reached will be in accord with 
the wishes of the majority. 


Unlicensed Jersey Druggist Fined. 

Franklyn M. Murphy, a druggist of Upper Montclair, N. J., 
was arraigned recently before Recorder Yost in Montclair and 
fined $100 and costs on a charge of selling poisons in violation 
of the State Pharmacy act. Josiah Stryker, an assistant in the 
office of Robert N. McCarter, State Attorney-General, prosecut- 
ed the case. The State Inspector of Pharmacy produced a bot- 
tle of laudanum and a package of sugar of lead which he said 
were purchased in Murphy’s store October 7 last. The secre- 
tary of the State Board of Pharmacy, Dr. Henry A. Jordan, 
testified that the defendant was not a licensed pharmacist. 
Murphy, through his counsel, M. J. Murphy, of Paterson, before 
the trial began, asked for an adjournment on the ground that 
important witnesses for the defence could not be present. Re- 
corder Yost refused to grant the adjournment. Murphy put in 
no defence. 


Notice of Re-registration in Illinois. 
The Illinois Board of Pharmacy has issued the following cir- 
cular calling attention to the fact that every druggist in the 
State of Lllinois is required to register annually: 


To the Registered Pharmacists of Illinois: 

The Registered Pharmacist Certificate you now hold for 1905 will 
expire December 31, 1905, and the fee for the renewal of it for 1906 is 
$1.50. It will greatly facilitate the work of issuing certificates if pay- 
ment igs made by January 1, 1906. Will you send in your fee early 
and aid us in this work? Please forward the enciosed card with your 
remittance and see that it is properly filled out. Give the number of 
your certificate. Write your name plainly. State whether you are 
a proprietor or an employee. If neither, please so state. If you are 
a proprietor, or the manager of a drug store, the proprietor of which 
is not a registered pharmacist, fill out the blanks on the back of the 
ecard, giving the names of your registered employees and their certifi- 
eate numbers, and also the names of any unregistered employees. If 
you are an employee, state on the face of the card by whom you are 
employed, and do not write anything on the back of the card. If you 
do not understand how to fill out your card, write to the undersigned 
for further instructions. 

Please do not send in your remittance without a card. If you do, 
it will be necessary for us to send you another card, which will delay 
the receipt of your certificate. 

We are depending upon you to follow the above instructions. 

Very truly yours, 
° F. C. Dopps, Secretary. 

SPRINGFIELD, December 1, 1905. 


Quite an interesting device was seen last week in a num- 
ber of retail drug store windows in this city, notably in the 
Peoples’ Drug Store at Ninth avenue and Twenty-third street 
and in the Nassau street store of.Reid, Youmans & Cubit. It 
consisted of a pendulum clock; the hands, however, instead 
of revolving in the usual way went around the reverse way. 
A sign read: “Turn time backwards.” The face of the clock 
bore the name of the article advertised, the letters taking the 
place of the familiar Roman numerals. In the center of the 


clock’s face were two portraits, one of an old man and the 
other of the same man much younger. 
vertised to make people “ feel younger.” 


The tablets were ad- 


PHARMACEUTICAL RECORD. 





WESTERN NEW YORK. 


Satisfactory Progress on Cut Rate Regulations—Dispensing Doctors 
—The Annual Meeting of the Board. 


(From our Regular Correspondent.) 

Buffalo, December 5.—It appears that the woman who lives 
in the back streets of Buffalo has not yet heard of the advance 
of prices down town of the preparations that have so long been 
sold at a cut price, for druggists still report that they get calls 
for articles that the customer is sure she can buy for consid- 
erably less on Main street, because she could when she bought 
last time. She is permitted to go her way, as it would be use- 
less to tell her that the downtown sellers of cut-price goods 
have seen a light and have come to an understanding on the 
matter till it is now possible to make a profit on druggists’ 
specialties in Buffalo. 

SCHEDULE ADVANCED. 


It appears that the retailers in Buffalo are quite well satis- 
fied with the progress made so far in the matter of uniform 
prices. A meeting of the city Druggists’ Association was held 
lately and a sort of horizontal advance was made in prices 
that had been cut down too far. It appears that everybody 
agreed to the higher price and is maintaining it. This is a great 
improvement over anything that was known to the business for 
the year or so past and it is very encouraging. 

A DIFFERENTIAL RATE IN FAVOR OF THE DOWNTOWN STORES. 

This does not mean that the price of everything is the same 
all over the city. The outside dealers are getting 2 or 3 cents 
more for most proprietary articles than they are sold for down 
town and there seems to be no complaint on account of it, for 
there is an advantage in each case. The outsider gets a better 
profit and the big store is still able to profit a little by the use 
of the same advertising matter, which is usually made the 
excuse for cutting the prices down so far. Of course there is 
no desire to drive the poor retail druggist, who must live on 
the drug trade if at all, out of business. 


DISPENSING DOCTORS. 

There is again some complaint of poor trade, though some 
who are dissatisfied say that they are doing better than they 
were a year ago, so there is some consolation in the outlook. 
The city is very healthy. Occasionally there is reference to 
the growing practice of doctors in filling their own prescrip- 
tions, but the prescription trade is pretty good for all that. 

A PLAINT FROM BOARD MEMBERS. 

Members of the State Board of Pharmacy are complaining of 
the law which obliges them to go to Albany on the first Monday 
in January for the annual meeting, even if it does happen 
to be New Year’s Day. 

HbW CAN THE SALE OF NARCOTICS BE STOPPED? 

There is complaint over the city still of the few druggists 
who are catering to cocaine fiends and manufacturing new ones 
by selling under the law, of course, to all who ask for this poi- 
son, which seems to have taken the place of other narcotics 
to a considerable extent. The question has been asked if such 
disregard of the proprieties of an honorable business cannot 
be reached in some way, even if the law stops short of punish- 
ing them as it should. Would newspaper notoriety reach them? 
The reply seems to be that it would not, even if the newspapers 
could be enlisted in the cause, which might not be an easy mat- 
ter. The problem will have to be allowed to work itself out. 

THE INTERNAL REVENUE RULING. 

The druggists the country over are taking a long breath 
on account of the decision of the Government to allow till 
April for the enforcement of the new ruling on alcohol prepara- 
tions. A Buffalo druggist is of the opinion that when the list 
appears it will not include many preparations, quite likely 
only a few bitters and the like. As to the delay, that is plainly 
because the inspection for the purpose of making out the list 
is still to be made, as the druggists are just as ready to con- 
form to the ruling as they will be. They will simply throw out 
the preparations named in the list, as it is understood that the 











AMERICAN DRUGGIST AND 





State is waiting for it and will impose a license wherever the 
Government tax is paid. 
A CANE RUSH; CAUSES A SCOLDING. 

The young men at the University of Buffalo have been 
aping the manners of the wise young men at other colleges 
and lately indulged in a rush and other demonstrations of that 
sort, even if they are only incipient doctors, druggists and 
dentists. Dr. Roswell Park, of the council of the university, 
has written a letter to the fraternity secretaries of the uni- 
versity declaring that he is “ mortified and disgusted” over 
the affair, and further speaking of hazing as “a species of 
idiotic performance” which ought to be beneath the dignity of 
men about to engage in such responsible callings. He asks that 
the fraternities do what they can to save the university from 
the “ publicity and disgrace which unthinking and foolish young 
men bring upon it.” 


NEW ENGLAND. 


Railway Legislation Discussed by Boston Druggists’ Association— 
Three-quarters of a Ton of Turkey for Mellin’s Food Employees 
—A Druggist a Good Guesser—A Guessing Contest asa Means of 
Advertising -N. A. R. D. Women’s Auxiliary Organized. 


(From our Regular Correspondent.) 

Boston, December 6.—Last month’s meeting of the Boston 
Druggists’ Association was held at the Parker House on the 
28th inst. . President Flynn occupied the chair. The guest of 
the evening was Representative Robert Luce. His subject was 
“The revolt of the people against corporate, financial and po- 
litical control.” This lecture had special reference to the rail- 
way legislation which will be considered at the next session of 
the General Court. The subject and method of handling was a 
rare treat. Those who were absent missed an enjoyable even- 
ing. A report of the last annual meeting of the Massachusetts 
State Board of Trade was considered. The next meeting will 
be held at Young’s Hotel on the 26th of this month. 

HIGH STANDARDS OF DRUGS AND CHEMICALS. 

The last monthly report of the State Board of Health shows 
the analysis of 71 drugs, of which number only ten varied from 
the legal standard. The adulterated drugs were lemon and 
olive oils and tincture of iodine. A specimen of olive oil con- 
sisted largely of cotton seed oil. 

MELLIN’S FOOD FURNISHES THANKSGIVING TURKEY. 

Thomas Doliber, Ph.G., president of the Mellin’s Food Com- 
pany, gave to each employee of the concern on November 29 a 
large, fat turkey, with the best wishes of the company. It took 
about three-quarters of a ton to go around. This custom is as 
old as the company itself, and the distribution is annually 
enjoyed by all of the participants. Mr. Doliber before giving 
out the birds read the Thanksgiving proclamations of the Presi- 
dent of the United States and the Governor of Massachusetts. 

THE LADY WON. 


Charles A. Curtis, of South Boston, has just engineered a 
very successful and, to him, profitable guessing contest. The 
prize was an upright piano and the conditions were to guess the 
length of twine contained in a 5-gallon jar which was promi- 
nently displayed in a window of Mr. Curtis’ place. This twine, 
or rope, was a miscellaneous and vari-colored collection of dif- 
ferent lengths. About 18,000 coupons were distributed to pur- 
chasers and there were over 10,000 guesses, ranging from 10 to 
300,000 feet. At the close of the contest it was found that two 
of the participants were tied, both having guessed 2,150 feet. 
The exact length was 2,148 feet and 6 inches. These two, a 
lady and a gentleman, finally agreed to decide the matter by 
drawing cards from a pack, the lowest to win. This plan was 
carried out and as a result the lady won. Mr. Curtis is much 
gratified over the result of this scheme. 


TALKED ABOUT. 


Hon. Gorham D. Gilman has been appointed chairman of 
the Postal Committee of the Massachusetts State Board of 
Trade. 
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The Chicago Drug Club Elects Officers. 
(By Telegraph from our Regular Correspondent.) 
Chicago, December 7.—After a very interesting campaign 
the so-called “‘members’ ticket” was chosen at the annual 
election of officers held to-day. The ticket is as follows: Presi- 
dent, L. A. Becker, president of the L. A. Becker Soda Foun- 





L. H. BECKER, 
President of the Chicago Drug Club. 


tain Company ; first vice-president, E. D. Kenfield; second vice- 
president, Frank L. E. Gauss, Western sales manager of the 
Eli Lilly Company; treasurer, O. T. Eastman, president and 
general manager of the Searle & Hereth Company; secretary, 
James E. Bartlett, manager of the Chicago Branch of Parke, 
Davis & Co. 


Officers for the Philadelphia Association of Retail Druggists. 


On December 1 the nominations for officers for the en- 
suing year of the Philadelphia Retail Drug Association were 





JAMES E. 
Secretary of the Chicago Drug Club. 


BARTLETT, 


held. H. C. Blair was nominated as president. It is under- 
stood that Mr. Blair will not accept the position and has de- 
clined to run. The following nominations were made: Presi- 
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dent, Henry C. Blair; first vice-president, Thomas H. Potts; 
second vice-president, William E. Lee; third vice-president, 
Augustus T. Pollard; recording secretary, Nathan A. Cozens; 
financial secretary, Carl W. Shull; treasurer, George W. Fehr ; 
member Executive Committee at large and to be chairman 
thereof, Charles Leedom ; nominations made by the auxiliary dis- 
tricts for members of the Executive Committee were as follows: 
1, S. B. Davis; 2, J. H. Bailey; 3, J. Eppstein, H. C. Blair; 
4, L. S. Sorber, Charles Cameron; 5, O. W. Osterlund; 6, S. E. 
3etts; 7, E. R. Gatchel; 8, G. R. Weidemann, Otto Kraus; 
9, W. L. Cliffe; 10, H. J. Siegfried; 11, Christopher Koch; 12, 
F. W. Fluck. 
THE PHILADELPHIA WHOLESALE DRUG COMPANY. 


Some time next week there is to be a meeting of the newly 
elected managers of the Philadelphia Wholesale Drug Company, 
Limited, at which it is said there will be chosen a new president 
to succeed the present incumbent. There are several names 
mentioned, but the most likely one to be chosen is that of 
Manager Rohrman, of the Drug Company. It is through the 
efforts of Mr. Rohrman that the drug company has been so 
successful. It is doing a greater business than ever before, and 
although three times the amount of the present quarters has 
been secured, there is not enough room to handle the greatly 
increasing business. Mr. Rohrman is well liked by the trade, 
he is a competent manager, graduate of the School of Phar- 
many, and thoroughly understands the conducting of such a 


business. He has many friends in the company. 


THE WEST. 


A Drastic Ordinance Governing the Sale of Narcotics—Details of 
the Bill—Police Can Testify. 


(From our Regular Correspondent.) 


Chicago, December 7.—A new drastic ordinance affecting the 
traffic in cocaine, morpbine and chloral hydrate has been passed 
by the City Council. The ordinance reads as follows: 

Section I.—No druggist or other person shall sell or give 
away any morphine, cocaine hydrochloride, or any salts of any 
compound of the same, or any preparation containing morphine, 





O. T. EASTMAN, 
Treasurer of the Chicago Drug Club. 


eoncaine hydrochloride, or any salts or any compound thereof, 
except on the written prescription of a licensed physician, or a 
licensed dentist licensed under the laws of the State of IIli- 
nois, which prescription shall be filled only once and shall have 
written upon it the name and address of the patient; provided 
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that the provisions of this section shall not apply to the sale 
at wholesale by any manufacturer or wholesale druggist to re- 
tail druggists, physicians, dentists or chemists of such cocaine 
hydrochloride, morphine, or any salts or any compound of the 
same, in original packages only, with such packages having 
affixed thereto a label specifically setting forth the preparation 
of cocaine hydrochloride or morphine contained therein. 

Any person who shall violate any of the provisions of this 
section shall be fined not less than $50 nor more than $200 for 
each offense. 

Section II.—This ordinance shall take effect and be in force 
from and after its passage and publication. 


This ordinance, it said, can be enforced by the police. Offi- 
cers can be set to watch a store, and if any one looking like a 











FRANK L. EB, GAUSS, 
Second Vice-President of the Chicago Drug Club. 


cocaine fiend leaves the place he can be searched in order to 
find if he has purchased any of the drug. There may be some 
developments that will not be agreeable to the general trade, 
but it looks as if the illicit traffic would be summarily throt- 
tled at any rate. No druggist would like the prospect of hav- 
ing police watching his place. It is said that the C. R. D. A. 
was notified last spring, when the anti-narcotic law was thrashed 
out, that something must be done, and that it would be better 
for druggists to do it than to leave it to hostile legislators. The 
ordinance was pushed by the Hull House reformers, who have 
been fighting the cocaine traffic, but who found it practically 
impossible fo obtain convictions under the old plan. As things 
used to be the testimony of the “ fiend” was necessary in ob- 
taining convictions and this proved most unreliable. 


CHICAGO NOTES. 


A drug clerks’ auxiliary to the C. R. D. A. is being formed. 
The movement is in charge of President Avery, of the C. R. D. 
A., Otto E. Bruder and L. E. Moore. Both of the latter are 
clerks. 

Owing to the confusion due to changing the name of the 
phenol in place of carbolic acid, it has been suggested that drug- 
gists here ought to use both names for several years at least 
until the public becomes familiar with the scientific term. 


More plaints are being printed in newspapers continually 
from druggists who like to tell their troubles in public. Among 
the abuses discussed are Jate hours, Sunday closing, postage 
stamps, trouble over change for telephones and for big bills. 


The members of the Chicago Veteran Druggists’ Associa- 
tion at their last regular meeting listened to an account by H. 
Sherman, an old time druggist, of some of his early experiences. 
A biography of C. W. Grassly and some other interesting mat- 
ter from his pen was also read. 











THE SOUTH. 





Trade Dull in New Orleans—New Stores on Canal Street—Many 
Local Changes—Drug Clerks Dance. 


(From our Regular Correspondent.) 


New Orleans, La., December 4, 1905.—Katz & Besthoff’s 
handsome new store in Canal street near Carondelet was thrown 
open to the public to-day and another handsome drug establish- 
ment was added to the already large number which at present 
occupy sites on that thoroughfare. Without doubt, however, 
the store opened yesterday is one of the handsomest of the 
lot. Excellent taste and judgment were exhibited in fitting 
it out, and few stores in the South can compare with it for 
beauty and attractiveness. The soda fountain is one of the 
handsomest in the South and a great deal of care and patience 
tigured in the fitting out of the drug and medicine depart- 
ments. The big show window which faces Canal street offers 
excellent advantages for display purposes and is being used 
to advantage by the progressive young druggists. 

THE WHOLESALE TRADE DULL. 

Trade in this section continues somewhat depressed. The 
city trade has picked up somewhat in the last fortnight but 
the same cannot be said for the country. Sales have fallen 
off considerably and there is no evidence or indication of an 
early change for the better. The only explanation offered 
for the existing conditions is that the yellow fever has left 
in its wake undesirable complications which are hurting the 
trade a good deal. However, as is usually the case, the drug- 
gists here are looking at the thing optimistically and are 
waiting anxiously for the change for the better which they 
believe will come before very long. 


THE NEW ORPHEUM PHARMACY. 


“The Orpheum ” will be the name of the new drug store 
which Dr. George K. Pratt will open in one side of the Raths- 
kellar building in St. Charles street, near the Orpheum The- 
atre. Dr. Pratt has selected an excellent location and is stock- 
ing the place with the fifinest lines of drugs and medicines to 
be secured. The establishment will be conducted by Overton 
Pratt, a son of the Doctor, who has secured the services of 
M. Brown, a well-known young druggist, as his manager. 
“The Orpheum ” will be opened within a short time. 


Lopez’s pharmacy, at Broad and St. Philip streets, has 
been taken charge of by a Mr. Magner, who is now successfully 
conducting its affairs. Mr. Magner has a good location and 
is making the best of it. ‘ 


Within the next few days Crouere & Sauvinet will move 
into their handsome new store at Canal and Villere streets. 
The place has been fitted out in an attractive manner and is 
a model drug establishment in every respect. 


D. A. Capdau has bought the store of John T. Delaney 
at Ursuline and Dorgenois streets and has established himself 
there. Mr. Delaney, after disposing of his property, moved 
across the river to Algiers, and there bought the prosperous drug 
store known as Daniels’ Central Drug Store. Both men are 
said to be doing well in their respective locations. 


I. L. Lyons & Co. are installing two handsome show windows 
on the Camp street side of their big establishment at Camp 
and Gravier streets. These two windows are now under con- 
struction and will offer the big Camp street house better oppor- 
tunities for display than it has ever before had. There were 
formerly two windows on Camp street, but they were found 
to be inadequate for the needs of the big establishment. Hence 
the newer and larger ones. 


LOCAL NEWS NOTES. 


The American Drug Store, which has for many years 
occupied the site at Canal and Basin streets, will be in its new 
quarters in Canal near Rampart street within the next two 
weeks. At the present writing the American Drug Store peo- 
ple are occupying beth establishments, balf of their stock 
being in one building and half in the other. However, before 
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many days have passed they expect to have all their stock 
in the new building and to be ready for the opening. The 
old site of this store is to be occupied by part of the great 
depot which the Frisco people are going to build. 


THE ANNUAL BALL OF THE RETAIL DRUG CLERKS’ ASSOCIATION 


took place at Odd Fellows Hall, Ftiday, November 24, and 
was a pronounced success. A large crowd attended and as 
hosts the drug clerks ably acquitted themeselves. These are 
the various committees which were in charge: 


Arrangements—A. J. Ferry, chairman; Eugene H. Daste, 
Arnold Troxler, F. T. Mouton, Hugh A. Brown, M. J. Clark, 
C. C. Hebert, P. L. Bacas, John Paquette, W. H. Voelker, John 
S. Dunn, V. Palomo, Henry Welsch, A. D. Heinemann, B. 
Koeckert, George Paquette, Harry Code and J. H. Bernard. 

Floor— Thomas Richardson, chairman; E. P. Volzin, J. O. 
Weilbacher, Harold Weick, F. J. Dantin, M. J. Paul, George 
I’Antry, Joseph H. Dunn, Owen Lynch and P. J. Bertrand. 

Reception—W. M. Avery, chairman; Jos. Fuerstenberg, W. 
M. Mayo, J. J. Grasser, H. H. Sample, D. M. Bunbury, F. J. 
Guillot, L. J. Hubert, P. F. Murphy, Van Woods, L. Gold- 
smith, Louis Gonaux, M. S. Harris, A. Stumpf and D. M. 
Tomb. 

These are the officers of the Clerks’ Association: Eugene 
H. Daste, president; A. D. Heinemann, first vice-president ; 
I’. T. Mouton, second vice-president; Arnold Troxler, secre- 
tary; E. Koeckert, treasurer; George Paquette, grand mar- 
shal; Hugh A. Brown, sergeant-at-arms. 


MARYLAND. 
The Schedule Abandoned—A Free-for-All Fight for Trade. 


(From our Regular Correspondent.) 

Baltimore, December 7.—The wide open policy inaugurated 
by the Baltimore Retail Druggists’ Association at a recent 
meeting in so far as the sale of patent medicines not included 
in the serial numbering plan is concerned, continues with ap- 
parently little damage to the one cutter against whom the 
movement is especially directed, but with considerable loss to 
the druggists generally. Not a few of them are appreciably 
affected by the decision of the association to let every one 
charge what he pleases by the suspension of the schedule, and 
more or less complaint of loss of revenue is being heard. The 
action taken was the outcome of a feeling that more could be 
accomplished to stop the evil of aggressive cutting by remov- 
ing all restrictions than by endeavors to maintain the full list 
prices, which gave the cutter who refused to accept the arrange- 
ment an exceptional opportunity to build up his business at the 
expense of others. The experiment of putting down the bars, 
however, does not seem to be in all respects successful, for in 
addition to having the recalcitrant cutter to contend with the 
retailers must now also deal with the competition of ‘the de- 
partment stores, which have again gone into the business of 
selling patents and are doing a considerable business. Some of 
the prices are away down, Lyon’s Tooth Powder being offered 
as low as 10 cents, when the cost price is somewhere around 
14. There are a number of other articles on which the drug- 
gists are actually losing money, and it remains to be seen 
how long the pace can be kept up. 

The last session this year of the Wedgewood Club took 
place on Thursday evening, December 7, at the Hotel Caswell, 
Baltimore and Hanover streets. Albert H. Thompson, of 
Thomas & Thompson, retail druggists, presided, and the occa- 
sion turned out to be very enjoyable. It was well attended. 

H. P. Gilpin has awarded a contract for the erection of 
a five story building in the rear of 304 West Lombard street, 
which will be of concrete construction and will be occupied 
in part by Gilpin, Langdon & Co. and the H. B. Gilpin Company. 
The former company is engaged in the milling of drugs and 
spices, and its goods are known all over the country. The H. 
B. Gilpin Company is in the wholesale drug business, the rela- 
tions of the two corporations being very close. The projected 
edifice will have a front of 33 feet and will extend back 66 
feet. It will be connected with the other buildings used jointly 
by the companies and will constitute a most desirable addi- 
tion to the excellent facilities already available. 
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Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots 
The quality of goods frequently necessitates a wide range of prices, ‘ 





Condition of Trade. 
New York, December 9, 1905. 

Wholesalers and retailers have either covered their require- 
ments up to the end of the year or are concentrating their: at- 
tention on holiday novelties, for the trade in staple drugs and 
chemicals has ruled rather quiet in the interval since our last 
report. While the volume of current city business is not 
large, orders are in good receipt from interior points and it 
is confidently believed that the trade record of the month will 
be generally satisfactory, the demand for the various fancy 
lines incident to this season of the year being unusually good, 
despite the great divergence of this class of trade from drug 
store to department stores which has been noticed during 
the past few years. Notwithstanding the present limited de- 
mand prices are generally well maintained and firm conditions 
prevail. Exceptions are to be found in the cases of the two 
leading staples, opium and quinine, which are given little sup- 
port. Prices are lower on the first named and the holders of 
quinine are not encouraged by the decline in the price of 
bark at the Amsterdam auction last Thursday, which presages 
a further weakening in quinine values. A sharp decline in 
the price of metallic bismuth in the London market led deal- 
ers here to look for a reduced schedule, but nothing has as yet 
developed. The position of iodine is attracting some atten- 
tion, the market being unsettled in sympathy with corre- 
sponding conditions in Europe, and there is some talk in the 
trade of lower prices on iodides, though quotations showed 
no change at the close of the market. Only a limited number 
of price changes have come to the surface during the in- 
terval and the more important of these are tabulated below 
and receive comment in succeeding paragraphs. 


HIGHER. LOWER. 
Permanganate of potash, Opium, 
Serpentaria root, Quinine, 
Nitrate of silver, Cantharides, 
Elecampane root, Cassia buds, 
Poke berries, Senega root, 
Saffron, American, Menthol, 


Balm of Gilead buds, 
Foenugreek seed, 
Citronella oil. 


Juniper berries, 
Cassia oil, 
Orange oil, sweet, 
Anise oil, 
Unicorn root. 
Drugs. 

Alcohol continues well held and supplies are passing out 
to the trade in seasonable quantity, at the range of $2.49 to 
$2.51 for grain and 70c to 75c for wood, the outside price of 
the last named being for 97 per cent. 

Balsam copaiba continues in demand and stocks of Para 
being light quotations are well sustained at the previous 
range of 36c to 40c. Central American is somewhat un- 
settled by competition, and while 30c is generally quoted, it is 
intimated in some quarters that 29c will buy. 

Balsam fir has remained quiet since our last, and values 
are unchanged at $3.10 to $3.20 for Canada, and 70c to 80c for 
Oregon. 

Balsam Peru is given very little consideration, sales being 
slow at unchanged values, or, say, $1.00 to $1.10. 

Balsam tolu is not meeting with the demand ordinarily ex- 
perienced at this season, for which the prevailing mild weather 
may be accountable; sales at 20c to 22c. 

Barks.—Bayberry continues firmly held at 12c to 14c, with 
little obtainable at the inside price. Cascara sagrada offers a 
shade more freely, owing to the absence of demand, and 5c 
to 9c is generally quoted, as to age and quantity. Cramp is 


held a shade more firmly, but we hear of sales of small lots at 
Ze. Cotton root is inquired for to some extent and values are 
well sustained at 9c to 10c. Blackhaw is scarce and firm at 





16¢ to 18e. 
15e. 


Sassafras is steady, recent sales being at 12c to 
Wahoo is scarce and firm at 60c. 


Buchu leaves are well sustained at the range of 14¢ to 17c 
for short, as to quality, the outside figure being for prime green 
and the inside figure for yellowish stock. 


Burgundy pitch is meeting with more attention, and holders 
are firmer in their views in sympathy with conditions abroad; 
small sales at 4c to 4%4c. 

Cacao butter is in good seasonable demand and values are 
well maintained at 28¢ to 29%4c for bulk. 

Cantharides are held about as before, Russian and Chinese 
being quoted respectively at $1.25 to $1.30 and 50c to 52c, but 
the tendency of late is upward, and higher prices may be looked 
for. 

Cassia buds show a slightly downward tendency and values 
have eased off a trifle, the revised range being 1814c to 19c, as 
to quality and quantity. 

Chamomile flowers are lower at primary sources-of supply, 
but local holders show no disposition to urge sales at price 
concessions, and 18¢ to 22c is yet named for new crop and 16c 
to 17e for old. 

Cocaine is held with increased firmness in sympathy with 
advices from abroad, but quotations continue on the former 
basis of $3.25 to $3.45 for bulk. 

Codliver oil is finding a moderate jobbing outlet, but noth- 
ing in keeping with the usual seasonable requirements, and 
little interest is extended to round lots. For jobbing parcels 
of Norwegian $25.00 to $28.00 is asked, according to brand and 
quantity. 

Cubeb berries continue firmly held and a fair demand is ex- 
perienced at the range of 8c to 9c for ordinary, and 10c for 
XX; powdered is held at 11e¢ to 18c. 

Cuttlefish bone is maintained steadily at the previous range, 
recent arrivals having failed to affect the market. The sales 
of Trieste were at 16c and French at 12c to 13c, while jewelers’ 
is held at 40c for small and 70c for large. 

Ergot is finding sale in small quantities only, the market 
being quiet and dealers showing no urgency to realize at the 
present range of values or, say 40c to 43e for Russian, and 
48c to 45¢ for Spanish. 

Haarlem oil is not coming forward in any quantity, and 
holders of the limited available supply of capped stock have 
advanced their limit to $3.00. 

Manna is in reduced supply and holders are firmer in their 
views, with 50c quoted as inside for large flake, 35c to 37¢ for 
small flake and 25¢ to 26c for sorts. 

Menthol continues weak and depressed, with sales at 
$2.40 to $2.50, as to quantity, though stock is generally held 
at $2.60 to $3.00. Late cable advices are that stock is sell- 
ing in London at 8s. 1d., which is equivalent to a lay down 
cost of $2.50. 

Opium continues inactive, with the tendency of the mar- 
ket favoring buyers. During the interval sales have been 
made of cases in bulk at $3.10, while broken packages offer 
at $3.12% to $3.15, in which the bulk of the business is pass- 
ing. Powdered is jobbing at $3.55 to $3.60, with occasional 
sales at a fraction under this, or say $3.52%4. 

Quinine is easier as a result of the bark sale at Amsterdam 
on the 7th inst., when a decline was recorded of between 5 and 
10 per cent. and only one-half of the quantity offered was sold. 
The average price paid was 4% Dutch cents as against 5.20 
Dutch cents at the preceding sale. The spot market for qui- 
nine is further depressed in consequence, but up to the hour 
of going to press no price changes were announced, manufac- 
turers’ prices being maintained at 19¢c in 100 oz. lots. 
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Saffron, American, continues in good steady demand and 
values are well sustained at the recent advance to $1.15 to 
$1.20 as to quantity. Valencia and Alicante are held and sel- 
ling at $8.00 to $8.50 and $5.00 to $6.00 respectively. 

Saw palmetto berries are in increased demand and higher, 
owing to scarcity. The limited available supply is small and 
closely concentrated and quotations are steadily maintained at 
15¢ to 20c, the outside figure being for prime. 


Thymol is without change of consequence, either as regards 
price or demand, but holders continue firm in their views at 
$1.35 to $2.00. 

Chemicals. 

About the usual demand has been experienced for the gen- 
eral line of chemicals, but we have few price changes of 
interest to report. Nitrate of silver has been irregular and 
unsettled since our last, the price of the salt fluctuating with 
that of the metal; early in the period an advance of 4c was 
noted, but values declined again last week and quotations are 
now 39%c to 4414¢c, as to quantity. Reference is made in our 
review of the Condition of Trade to the position of iodine and 
the likelihood of a decline in the price of iodides, but manu- 
facturers are bocking contracts for potassium iodide on the 
basis of $3.15 to $3.20. Blue vitriol is held with increased 
firmness, but car lots offer at the previous quotation of 5.55c. 
Citric acid is held with strength and firmness at 38c to 38%4c 
for barrels and kegs, respectively. Permanganate of potash 
has been advanced by the manufacturers 4c per pound for 
future delivery, prices for prompt delivery being unchanged. 
The range for futures is now 914c to 10c for barrels and 
kegs, respectively. Oxalic acid is in reduced supply and 
firmer, with recent sales at 5c to 5\4c. 


Essential Oils. 


Anise has improved in position since our last and holders 
of high test oil are firm in their views at an advance to $1.35. 


Bergamot and other Messina essences are held more firmly, 
$2.10 to $2.25 being quoted for the oil named, while lemon is 
maintained at 55c to 66c, as to quality and quantity. The quo- 
tations for orange are given below. 


Camphor is attracting increased attention, owing to expected 
scarcity, there being little coming forward from primary 
sources. The limited spot supply is under good control and 
offers at the somewhat wide range of 10c to 25c, the outside 
figure being for natural white. 


Cassia is in moderately active demand and firm at a frac- 
tional advance over previous quotations, 80c to 85c being now 
named for 75 to 80 per cent., according to holder. 


Citronella is fractionally easier, recent sales being at 35c 
to 38c, though the demand at the moment is limited, 


Orange, sweet, is firmer in sympathy with conditions at 
primary sources, and prices have been advanced 5c per Ib. to 
the range of $1.95 to $2.10. Bitter shares in the advance and 
is 10¢e higher. 


Peppermint continues in moderate demand, but holders 
maintain their firmness, hence important business is lacking. 
Quotations for bulk stand at $2.40 to $2.50, while HGH is held 
and selling at $3.10 to $3.25. 

Petit grain, South America, is scarce on spot and command- 
ing higher prices. 


Gums, 

Aloes, Barbadoes, is in light supply and wanted with 15c 
to 16c named for gourds. Curacao are not inquired for to any 
extent, but values are well sustained at the range of 6%4c to 
6Y4c. 

Asafeetida is meeting with only a limited jobbing demand, 
but former quotations of 14¢c to 18c for good to prime are still 
current. 

Benzoin, Sumatra, is in demand, but the available supply 
is small and prices are maintained firmly at 32c to 35c. 

Camphor is well maintained at the recent advance to 82c 
to 82\%4c for American refined, in barrels and cases, respect- 
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ively, and it is not expected that prices will go lower, while 
crude retains its present high level. 

Kino, Mastic, myrrh and olibanum are selling in moderate 
quantities at about previous prices. 


Roots. 
Aletris has been more freely inquired for, and holders are 
firmer in their views at 38c to 40c. 


Burdock is searce, and for the little available supply 12c 
is named. 


Golden seal has developed an easier tendency owing to 
slackened demand, and $1.35 to $1.40 is now named. 

Ipecac has developed no action of consequence since our 
last, supplies being still offered and taken in a limited way at 
$1.75 to $1.85 for either variety. 

Jalap is held with increased firmness, there being little 
available below 10c to ile. 

Kava kava is held with firmness at the recent advance to 
11% to 12c, and sales are reported at the inside figure. 

Manaca is scarce and wanted, and holders now name 22c 
to 25e. 

Mandrake is unchanged; small sales at 444¢ to 4%e. 

Musk, Russian (Sumbul), continues to advance, the quota- 
tion at the close standing at 14c to 15c. 

Senega is slow of sale and offers more freely at 55c to 60c. 

Serpentaria continues to show an upward tendency and quo- 
tations have further advanced to 40c to 42c. 

Valerian, Belgium, continues in limited spot supply, and 
while a few parcels might be picked up at 8c, the general in- 
side asking price is from 4c to %c higher. 


Seeds. 


A moderate demand is experienced for the general line of 
druggists’ seeds and prices generally are well maintained, with 
few fluctuations to report. Foenugreek is weak and lower, 
owing to pressure to realize on the part of outside holders, and 
quotations have been reduced to 2c to 24c. German anise is 
well held at 6%4c to 64%4c. Decorticated cardamons continue in 
upward tendency and sales are reported at 30c to 3lec. 


Effect of the New Pharmacopeia on the State Laws. 


State Dairy and Food Commissioner Ankeny of Ohio 
made an investigation of the claim that the revision of the 
United States Pharmacopeia has operated to repeal certain 
portions of the State laws. One section refers to the seventh 
revision of this work and in the last, or eighth, revision it seems 
that a number of articles are omitted. The standard strength 
and quality of these articles is fixed by this reference. One 
of them is bay rum. Mr. Ankeny has been fighting the use of 
wood alcohol in bay rum, claiming it is dangerous. Several 
prosecutions now pending would perhaps have turned on this 
omission. However, it is claimed that a decision of the Su- 
preme Court to the effect that the revises of the book cannot 
by raising the standard change the penal laws of the State 
will settle the matter for all time. The court says it is error 
to admit in evidence the last edition without proof that its lists 
are the same as in former editions. 


U. S. Authorities Looking After Alcoholic Beverages. 

Reports that certain drug stores in Philadelphia make a 
practice on Sundays of selling raw alcohol and patent medi- 
cines which have a high percentage of alcohol in them to 
various kinds of “ fiends” have aroused the Federal authorities. 
Internal Revenue Collector McCoach and detectives under 
Captain Donaghy have begun an investigation to ascertain 
how many dealers are breaking the law. During the investi- 
gation it will be ascertained what kinds of alleged medicines 
contain an overwhelming percentage of alcohol. It has been 
reported that many druggists in the Thirteenth and Fourteenth 
Wards have been violating the law, and the Federal officers 
and the police will work in harmony in securing evidence 
against them. 
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Opportunities for Export Trade 





(Written for the American Druggist.) 

EXPENSES AND INCIDENTS OF FOREIGN TRAVEL. 

By A COMMERCIAL AMERICAN. 

Many of our large American firms who desire foreign trade 
have only most vague conception of their traveling salesman’s 
field and the difficulties he must surmount to secure successful 
and clean business results, 

In the first place, firms sometimes undertake to secure 
foreign trade without having any appreciation of how thor- 
oughly they must enter the work and co-operate with their 
travelers in order to obtain the results desired. If their goods 
are to be introduced into Spanish America they should, first 
of all, secure a person who is familiar with Spanish to take 


ple trunks must be watched and charges paid for their car- 
riage from the boat to the ship. They are then placed in the 
ship’s sling and checks procured for them to Guayaquil. It 
is only after they are placed on board that the ship is respon- 
sible for them. 

Even then the traveler’s trouble is not at an end, because 
the “cargador” with whom he bargained called two assist- 
ants to help swing the truks aboard, for which there is an 
additional charge of 20 cents for each piece of baggage. On 
reaching Guayaquil the charge is $1 for each piece, large or 
small, and it is only by much arguing that this can be re- 
duced to a reasonable amount. The next item of expense 
is the customs duties and when, at last, the agent starts for 














The Harbor of Valparaiso, Chile, Showing Boatmen in the Foreground.—Courtesy of G. H. Tafel. 


charge of the correspondence, because in many cases where 

the head of the export department is unfamiliar with that 

language the translations made by the stenographer or out- 

side translator are extremely bad and discreditable to a good 

house and tend to lower it in the estimation of their clients. 
THE EXPENSES OF FOREIGN TRAVEL. 

Ignorance as to the expenses of the foreign traveler justi- 
fies a paper on that subject alone. All along the South Amer- 
ican coasts the steamships never approach nearer than 1% to 
1 mile from shore; then it is necessary to bargain with the 
boatmen, who swarm like vultures over the ship’s sides. This 
trouble begins at Panama. The traveler wishes, for example, 
to reach Guayaquil, Ecuador, which is a three days’ voyage 
from Panama, with no steamship competition. The fare is 
$84.50, gold. Think of it—for three days! On arriving at 
Guayaquil a “cargador” must be found to take the trunks 
to the station. Tickets are then purchased for La Boca, the 
point from which the boat sails. During this time the sam- 


the hotel he has encountered and paid three sets of men for 
handling his baggage. 

If through lack of foresight the salesman carries large 
trunks his expenses are far more than those of the man with 
small trunks. The weight of each should not be over 50 kilos 
(110 lbs.), as they are carried by Indians or on mule back and 
where the baggage is large and unwieldy much difficulty is ex- 
perienced. 

Journeying inland from Barranquilla to Bogota, Colombia, 
for instance, requires two weeks’ time each way; hence, in ad- 
dition to the expense, one month’s working time is lost. 

In going from Guayaquil to Quito, Ecuador, the journey 
is made by rail one day and by stage two or three days, and 
the passenger is allowed 40 pounds of baggage. The charges 
for baggage in excess of this weight are heavy. 

QUARANTINE TROUBLES. 

At the present time the bubonic plague has disarranged 

all boat schedules, and on leaving Guayaquil the traveler is 
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informed by the steamship office that there will be no land- 
ing at Paita, Peru, because of quarantine against the yellow 
fever in Guayaquil. When, as my experience, yellow fever 
breaks out on board, the steamer is not allowed to make any 
landing. On the trip to which I refer we were refused en- 
trance at each port until landing at Callao, Peru, we were 
quarantined for four days, making a total loss of time en voy- 
age of ten days. For the four days which we were compelled 
to remain on board the ship’s charges were $2.50 gold, per 
day. 

On reaching shore the “cargador” places the baggage on 
the customs wharf, where it is passed upon by the customs 
officer and bond is given for its safe return. We arrived at 
the custom house at 4 p.m., and the office was closed. The 
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by a well-known New York house and has served ever since 
to retard and hurt American interests to a great degree, and 
we are beginning now to regain the confidence of these mer- 
chants. 

For the benefit of those who have an article worthy of 
attention which they desire placed upon the foreign market, 
it should be stated that advertising matter and journals are 
carefully guarded and much appreciated by these people, who 
become later on good customers. 


FRENCH INDO-CHINA. 
In Daily Consular and Trade Reports for November 9 Con- 
sul-General Schuyler, of Bangkok, presents an interesting pict- 
ure of French Indo-China, pointing out the past, the possibili- 











Bird’s-Eye View of Lima, Peru, Showing the Plaza.—Courtesy of G. H. Tafel. 


following day being a “Feast Day” all business was at a 
standstill. We went again the next day (Saturday), but the 
inspector failed to come and examine our baggage, so it was 
not “ majiana,” but “pasada mafiana” (the day after to-mor- 
row), when we were able finally to obtain our samples, which 
was 16 days after our departure from Guayaquil. 

This article is written simply to show some of the obsta- 
cles which a traveler encounters, and in order that the exporter 
in the United States may understand and view matters ac- 
cordingly. What is written above covers but a short part 
of a South American voyage, but it will serve as an illustra- 
tion. 

DO NOT TRY UNSALABLE STOCK. 


A fact that cannot be too well impressed on the American 
exporter is that he should not send to. foreign countries his 
old, unsalable stock. This was practiced several years ago 


ties of the future, with a word about the classes of American 
goods that might find a market or fairly successful sales. He 
writes: 

The French possessions in the Far East, collectively known 
as Indo-China, are perhaps to most people the least known part 
of Asia. Very little attention has been given to them by ex- 
plorers and travelers and stil less by students of commercial 
affairs. The reason for this is difficult to find. Saigon, the 
chief port, lies less than three days from Hongkong and about 
the same from Singapore by the large steamships of the Mes- 
sageries Maritimes Company, the subsidized French line from 
Marseilles. There is a steamer every two weeks to Bangkok, 
Siam (four days), by the Messageries Fluviales de l'Indo-Chine, 
which also maintains regular service with the other ports 
of the colony, and there are many vessels at irregular intervals 
to Java and the Philippines. Indo-China is therefore accessible _ 
both to the tourist and the commercial traveler, and it would 
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seem that when the resources and needs of the country are 
considered and understood a much greater and closer inter- 
course with the United States would result. 

GEOGRAPHICAL SITUATION AND POPULATION. 

The French possessions in the Far East, comprising Cochin 
China, Cambodia, Annam, Tonkin and Laos, known collectively 
as French Indo-China, lie between 8° 30’ and 23° 23’ north lati- 
tude and 97° 40’ and 107° east longitude (Paris), and cover 
an area (270,000 square miles) twice as large as France, or 
one-tenth the area of the United States, and have a population 
of some 25,233,000, most of whom are Annamites. The Chinese 
are supposed to number about 150,000, but there are probably 
more. There are some 7,000 Europeans, chiefly French fonc- 
tionnaires and soldiers. The chief races of natives are the An- 
namites, Tonkinese, Cambodians, Laos, Mois, Muongs, Nuns 
and Thos. Ethnologically the different peoples are most inter- 
esting, and the study of their languages, habits and history is 
being carried on by the archzological mission known as the 





Old Spanish Cathedral, Lima, Peru.—Courtesy of G. H. Tafel. 


“Ecole Francaise d’Extréme Orient.” This school was estab- 
lished in 1898 and has done excellent work in its own lines. 
Cochin China and Tonkin are for the most part fertile 
deltas. Between them is Annam, a long mountainous tract of 
country with a narrow littoral on one side and a wild, thinly 
populated hill district extending to the great River Mekong 
on the other. The coast line is abrupt and mountainous, with 
large bays and excellent harbors. The climate in general and 
especially in the plains is extremely hot and humid. There 
are two seasons, wet and dry. The chief rivers are the Me- 
kong (1,900 miles), which has been navigated as far as Chinese 
territory, although rapids and other obstructions are a_ hin- 
drance to commerce; the Songkoi, or Red River, which is as- 
cended by small steamers as far as Larkai in Yunnan, and the 
Black River. These three flow into the South China Sea. 
There are also many small rivers which afford almost the only 
means of travel in the interior, where the luxuriance of the 
tropical vegetation makes travel by land an impossibility. 
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HISTORICAL AND POLITICAL. 

Cochin-China was acquired by the French Government in 
1864; the first settlement at Saigon, however, dates from 1858. 
The French protectorate over Cambodia was recognized in 1863 
and that over Annam in 1874, but their present status dates 
from the two conventions of 1884. Tonkin became French ter- 
ritory after the peace with China in 1885. The Laos country 
was added to the French dominions in 1893, and in 1896 the 
Mekong was declared to be the boundary between French 
and British territory. In 1898-1899 the port of Kwang-Chow- 
Wan on the Lien Chow Peninsula was leased from China for 
99 years. At the present time a Franco-Siamese commission is 
engaged in determining the exact boundary between Siam and 
the French possessions. 

For administrative purposes Cochin-China is directly under 
French officials; Annam and Cambodia are ruled by their kings 
with the aid of French residents. The financial and political 
unity of Indo-China and its period of prosperity date from the 
arrival of M. Doumer as Governor-General in 1897. The pres- 
ent capital of the whole territory is Hanoi, in Tonkin. Finan- 
cially the colony was considered a loss to France for many 
years, but its condition is now satisfactory. The estimated 
expenditure, according to the budget for 1904, was about $17,- 
000,000. The colony has been self-supporting since 1899. The 
chief sources of revenue are customs and excise. In 1898 a 
loan of $40,000,000 for railroads was raised in France. 

GENERAL ADMINISTRATION. 

The general administration of the colony is under a Govern- 
or-Genera) with almost sovereign powers, who is responsible 
solely to the Minister for the Colonies at Paris, assisted by a 
Council of State. The French army in Indo-China consists of 
17 regiments of Europeans and 17 of natives; 18 batteries of 
French artillery; altogether some 8,000 Frenchmen and 12,000 
natives. , 

The recent war between Japan and Russia and the preser- 
vation of the integrity of the Chinese Empire gives to all the 
present colonies of western Powers an importance which they 
did not possess while each Power considered that in the near 
future it was most probable that some part of the dismembered 
empire would come under its control and ultimately become a 
new colonial possession. 

Now, however, the nations are realizing that what they 
have at present is all the territory they are likely to have for 
some time and that it is now of greatly increased importance 
both commercially and politically. 

COMMUNICATION. 

By far the most important means of communication in Indo- 
China is by water. The almost impenetrable jungle renders 
land travel, except by a few routes, impossible. The great de- ° 
sire of thé French explorers of the country was to find a prac- 
ticable water route by the Mekong and Red rivers from the 
coast of Cochin-China to the populous districts and the mar- 
kets of Yunnan and the adjoining Chinese territory. Unfor- 
tunately the falls and rapids of the upper stretches of those 
rivers rendered the route of less importance than was supposed. 
Nevertheless, the Mekong is the seventh largest river of the 
world. The chief harbors of Indo-China are Saigon, Haiphong 
(Hanoi), Tourane, and the recently acquired port of Krat, 
which gives Cambodia a seaport. Haiphong is 48 hours and 
Saigon about 60 hours by steamer from Hongkong. The Tonle 
Sap, or Great Lake, the largest body of fresh water in Asia, is 
120 miles long and in some parts 20 miles wide. Its outlet 
flows into the Mekong. 

RAILROADS AND STEAMSHIPS. 

The railroads of Indo-China comprise lines from Haiphong 
to Hanoi, and thence to Langson, on the borders of the Chinese 
province of Kwang Si (160 miles), from Saigon to Mytho (44 
hiles), and to Khanhao (44 miles finished), and Hanoi to 
Ninh-Binh. Lines soon to be completed are Thanh Ba to Laokai 
(140 miles), thence to Yunnan fu (220 miles). There is a 
iine under construction from Hué to Tourane and one from 
Saigon to Tanlinh in Annam is projected. Besides these there 
are also tramways in operation. 











